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THE > WESTERN 
UNDERWRITER 


A Weekly Newspaper of Insurance 
e Published Thursdays e 


a a CHICAGO AND CINCINNATI, THURSDAY, JANUARY 16, 1902. 1S Comat 








AiTNA INSURANCE Co. 





NORTHWESTERN BRANCH, OMAHA, NEB. 


Cash Capital......cscscccsseees$ 4,000,000 00 WM.H.WYMAN, W.P.HARFORD, 


Cash Assets. .ccccccccccccecccces 13,357,293 72 


Total Liabilltics.....+.0esseeeees 4,047,342 69 PACIFIC BRANCH, SAN FRANCISCO, CAL. 





Net Surplus seeees Sect eeeceesecec 5,309,953 03 & srivateemas | 
Surplus to Policyholders.... ..-. 9,309,953 03 INLAND MARINE DEPARTMENT. 
Losses Paid in 82 Years......... 88,243,132 93 CHICAGO, ILL., NEW YORK, 

545 La Salle Street. 52 William Street. 











WESTERN SGRANCH: * 


, eHio. 


THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL. 


EO. WEEKS, Vice Present. WM. B. CLARK, President. HENRY & rites, { Assistant Secretaries. 


General Agent. Asst. General Agent. 


KEELER & GALLAGHER, General Agents. |\=T"“Siniinwars ome. | 








































{ 
From A Lerrer:— } 


“One of the principal brewers here, who makes a study of in- 


“of securities, inventoried at such low figures and so well placed that they could 


| A COMPETING AGENT OR OTHERWISE .. . 





“be immediately realized on. The strong financial showing of the Company 











“gave him such confidence he said that the Continental could have every dollar 


cals oon ane dees eon | YOU BEST PROTECT YOURSELF AND YCUR CUSTOMERS 
“This, coming from a man who has heretofore declined to accept a policy in | BY GIVING THEM CONTINENTAL POLICIES. 


“any one company for more than $5,000 on his brewery, business blocks, etc., 








“means a great deal. And, what is more to the point, since making this state_ 








CONTINENTAL POLICY. 












ceeeseme ome A SATISFIED CUSTOMER WILL BE A PERMANENT 
CUSTOMER. TO SECURE HIS SATISFACTION THE 
“+vestments, after examining one of the Company's detailed statements said there INSURANCE POLICY YOU GIVE HIM MUST BE 
“‘was no other monied institution in the United States that owned such a clean lot PROOF AGAINST CRITICISM, AT ANY TIME, BY 


“ment he has given the Continental over $600 in premiums.” | YOU WILL NEVER HA VE TO APOLOGIZE FOR A 


“vew vor.” CONTINENTAL FIRE INSURANCE CO. ciicaco. tt 





























EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 








Surplus to Policyholders, $3,116,250.56. 


CASH CAPITAL, TWO MILLION DOLLARS. 





THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 
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D. W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 


Total Losses Paid, Over Forty-Seven Million Dollars. 


LOVEJOY & SPEAR, Managers. | AGENCIES IN ALL CITIES AND TOWNS. 













































THE WESTERN 


UNDERWRITER. 








~ Cooper 


Firelnsurance Company 


OF DAYTON, O. 


Cuas. D, Mean, 


President. 


H, E. Mean, 


Vice-President. 


Cuas. W. ScHENK, 


Secretary. 


The Obio General Agency 
COMPOSED OF 
UNITED STATES FIRE INSURANCE CO..........0f New York, . L 
ALLEMANNIA FIRE INSURANCE CO........ sate of Pittsburg, Pa. 
A. K. MURRAY, General Agent, 
> Offices: 315 W. Fourth St., 


Agents wanted at desirable points. CINCINNATI, OHIO. 
Remember: The Ohio General Agency is a Home Institution. 





GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 


ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $120,718.08 
WM. F. STIFEL, President. 
F, RIESTER, Secretary. ANTON REYMANN, Vice-Pres’t- 
S. W. RICE, Special Agent. 





$825. 1903 


Firemen’s Insurance yan 


OF BALTIMORE, MD. 
Grows Agsets January 3, 1903 ..........cccceeeeconcces - 


G. W. POHLMAN, 


General Agent for State of Ohio, 21 E. 3d St., Cincinnati, C. 
G. E, MEEKS, Special Agent, Columbus, O. 


OHIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


CO7KPOSED OF 


EUREKA SECURITY 
Fire ald Marine Insurance Co, | Fire Insurance Company. 


ORGANIZED 1864. ORGANIZED 1881. 

CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $271,766. 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 

Surplus $396,892.19. 


Cincinnati, Ohio. 


Capital $250,000. 
F. A. ROTHIER, President. 


INSURANCE 


NATIONAL iNsuRance 


OF CINCINNATI, OHIO. 


Assets $572,092.80. 





1901. 





General Insurance—State of Ohio Only. 
G. W. POHLMAN, 


President. 


E. W. BURNET, 
Secretacy. 

GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





P. W. HUNTINGTON, President. G. W. SINKS, Vice-President. H. O’KANE, Secretary. 


THE FRANKLIN INSURANCE COMPANY, 


COLUMBUS, OHIO. 





Organized 1864. Cash Capital, $100,000.00. 





Its Policies guaranteed by Cash Assets of $10,920,000. 
Less Liabilities of $7,370,000. Surplus of over $3,500,000. 
Confines its Business to Ohio. 
Insures against Fire, Licghtning and Tornado. 





TEUTONIA 


FireInsuranceCompany, 


OF DAYTON, OHIO. 


INCORPORATED 1865. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY, 


$565,947.07 
NET SURPLUS (over Capital and all Liabilities) 390,727.27 


EDWARD PAPE, President. T. A. LEGLER, Vice-Pres’t. J. LINXWEILER, Jr., Sec’y- 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


, Fire. Lightning and Tornado Indemnity. 


Carefully Invested Assets on January ‘st, 1903, of $3,518,486.00, ecserved 
as follows for the protection ot policyholders: 


Reserve for re-insurance. . pistivbentenda 
Rcenntelenimentdiainteetiiin.. 
Wet Cash Surplus. . 


oo $897,953.58 
cesoce 70,301.87 
$49,731.03 


vec -§5,158,486.08 


SF09S99GG0 CBSSECS 


Total. ‘ts 


FOSSSese OUGsr ere 


saS. C. JOHNSON, Patswocar 


M.4. BENHAM. Sccactary 


—==——ORCANIZED I (648 











THE WESTERN 


UNDERWRITER. 3 








OFFICERS: 


H. Nicuous, Asst. Secretary. 
. L. Eaton, Gen’) Attorney. 


D.F. Wrrrsr, President. 
AgTHUR RerNoLps, Vice-President. 
C, W. Marquarprt, urer. w. H. KeNnepr, DS of Agents 

G. C. CROWELL, Secretary. . F. Kennepy, M Medical Director 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES, IOWA. 
ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 
(rutty Pap.) 


The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in-place of thousands. One 
oo costs $2.50 a month; 87.50 a quarter; $15.00 semi-annually; or $30.00 an- 

Each share is guaranteed to produce the sum of $300.00 in ten years, with 
the a aitional profit of interest, la , and all interest on such lapse fund, all fines 
and penalties for reinstatement ‘of apsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty Ay and both sexes are eligible. A plan that reaches far on 
the investment lines, also giving a reasonable amount of insurance in case of death. 
Loans 64 per cent of the premiums paid after the third year. Gives one 
instate in case of lapse, thus seen & policy — to maintain. No 
of loss, as every dollar is guaranteed to the policy holder whether he | 
is secured with a deposit with the State of lowa. 


AGENTS WANTED. 
Experienced agents can treble their commission earnings by selling our ten- 
year endowment investment policies. —- or call upon 
. E. SPENCER, 


Manager, 
Chicago General Agency, 904 Marquette Bldg., Chicago, 111. 


TRUSTEES: 

G. W. Marquardt, President Marquardt Savin 
ident Des Moines National Bank; Jo a pornos, x-Treasurer State o Iowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; Witter, Ex-President Iowa Loan & 
Trust Co.; J. H. Blair, Secretary lowa Loan r Trost Co.; C. L. Gilerest, Wholesale 
Lumberman; F.C. Macartney, ig es Kirkwood House; M. M. Reynolds, Presi- 
dent Meg National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 

; H. H. Green, Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Su 
Agents, Des Moines: J.B. Tinker, Mason City; F. H . Nichols, Des Moines; C C6: 
Urowell, Des M 


ASSETS, $741,000 


ear to re- 
ssible chance 
ves or dies and 


Bank; Arthur Reynolds, Pres- 








Instituted in Reign of Queen Anne, A. D., 1714. 


Union Assurance Society of London 





Loyalty to 
Local Agents. 
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UNITED STATES OFFICES: 
Society’s Building, 


No. 35 Pine Street, New York, Hall & Henshaw, Managers. 

No. 171 La Salle Street, Chicago, Hall & Henshaw, Managers. 

No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 

English-American Bldg., Atlanta, Ga., George N. Hurt, Manager. 

Mining Exchange Bldg., Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 














Metropolitan Life Insurance Go. 


(incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 


Is represented in all the Principal Cities of the-United States 
and in Conada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, boner and industrious man, who is willing to bottom 
*# complete knowledge of the details of the fom = Bo ein the it study and 


Prac eee Comemnireting Bis capacity, establish his claim to the 


nm in the Beil, It is within his certain 2 Farniabed iti 
merited advancement are unlimited, All needed explanations will be will be ish \epos 
my hg Te y’s Superi peieientente tn any 6 the tothe 
Madison Avenue, New York City. 








R, Musensan, President. THompson, Cas* Je~ and Ass’t S-~"~ 


12. S. RoBERTs, Ass’t Secreiary “ 
AMES M. CRAIG, Actuary. 
5. Grawane = Pens te m Counsel 
Ass’t Medica) Director. 


ale my 
Grorce H. chy 2d Vice-Pres’t. 


rt bp Woopwarp, a Searetacy. 





48th ANNUAL STATEMENT 


WF Wanner ey 


A, H. SAWYER, President. W.H. STBVENS, Secretary 


Capital, - - 
Assets (to protect ited 
Net Surplus to Policyholders, 
Net Surplus to Stockholders, 


$ 500,000.00 
2,283,556.42 
1,043,538.55 

543,538.55 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio. 
FP. W. ALEXANDER, Special Agent for Indiana and Kentucky, Indianapolis, Ind. 
L. S$. MacENANBY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, Ill. 


THE AMERICAN FIRE (ourAnce 


OFFICE: 
Company’s Building, 
308 and 310 Wainut St., 


PHILADELPHIA. 


CASH CAPITAL, - ~ 
Reserve for Reinsurance and all other claims, - 
Surplus over all Liabilities, - - - 

TOTAL ASSETS, JAN, 1, 1901, - - - 





$ 500.000.00 
1,729,708.58 

"247,362.42 
$2, 477,069.00 


THOS. H. MONTGOMERY, President. 
WM. F. WILLIAMS, Ass’t Sec’y. WM. B. KELLY, Gen’! Mgr. 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Ann Arbor, Mich. Special Agt. for Ohio, Columbus, Ohio. 


PTCHARD MARIS, Sec’y and Treas. 





INCORPORATED 1866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Gompany In the West. 





Assets, January 1, 1901 

Cash Capital 

Liabilities, including reinsurance 
Net SurpPLus 


Cc. 0. COLLMAN, at 


WM. TREMBOR, Sec. 
HENRY BAILER, V .-Pre 


F. M. GUND, Ass’t Sec. 
*D. B. SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


CERNMAN 1A FIRE INSURANCE 


COMPANY... 
ORGANIZED 18680. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January i, 1901. 





--. 1,668,778.08 

, 81,571.60 
42.475.41 

* 2,275.975.89 


#4.963,800.40 


Reserve for Losses under Adjustment 
Reserve for all other claims 
Net Surplus 


Total Assets 


HUGO SCHUMANN, President. 


Pa. Vou Buznutn, } Vice-Presidents, 


CHARLES RUYEHAVER, Secreta 
Gero, B, Epwarps, ‘“ 


Gustav Keur, Ass’t Secretary. 
WESTERN DEPARTMENT, 


B&B. G. HALLE, Manager, Royal Insurance Bldg., Chicago, IL 
M. W. CLAYTON, State Agent, Troy. 0. 


CUMMED POLICY LABELS. 


PRICE LIST 





COLORS. 
Red and White, 
Blue and White. 
or Chromatic. 


EMBOSSED. 


eeereee 25.00 


we GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 


CHICAGO. CINCINNATI, 


Tel. M. 2914. Tel. M, 2077. 
SEND FOR SAMPLES. 








THE — WESTERN UNDERWRITER. 





Provident Savings | ife Assurance Society 


OF NEW YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 











Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





ORDINARY and 
INDUSTRIAL 


Pr eae = \ LIFE INSURANCE POLICIES. 


JUSTICE and SATISFACTION 


in dealing with both Agents and Policyholders—fairness 
“ coupled with invariable honesty of purpose. These are 






c 


ee (— the endeavors of the management of the Union Mutual in 
9 all transactions. And Promptness is another Home Office GUD GENER, O8SS 8 TD TO. 
iEg motto--prompt answering of letters, prompt issuing of Policies Easy to Sell. 
policies, prompt settlement of claims. Always a place for Amounts $15 to $160,006. 
(reliable, capable Agents. 
AGENTS WANTED. 


Union Mutual Life Insurance Co. 


“IZ INCORPORATED 1848. 
FRED E. RICHARDS, President. 
aareaen L. natn, Vis Weenie. Portland, Maine. 


The Prudential Insurance 
Company of America 


40HN F. ORYDEN, Pacorscevr. 


| =< 
Address { THORNTON CHASE, Sup?., 84 Adams St., Chicago, Ill. Home Office, NEWARK, N. 3. 
, clther 1 EDSON D. SCOFIE LD, upt., 1110 Am. Tract Society Bldg., 150 Nassau HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, @. 
| 








St., New York City. 








The Western and Southern 


United States Life Insurance Co. Life Insurance Company 


GEORGE H. BURFORD, President. 


OF CINCINNATI, OHIO. 


GEO. G. WILLIAMS, * « President Chemical National Bank, 
COMMIT? Soe R KILNS. a President Importers and Traders! “Wat Banh 
ek dal PE me OE “Latier. | PATD-UP CAPITAL, - = = = $100,000.00 


, paties ond guanseaee a a — desire oo —_— pauney ap ne = ~~ 

well es s and progressive Company, thereby securing for themselves not only 

an immediate veteran te r their work, but also an increasing annual income commen- | PRANK CALDWELL, Prest. W. J. WILLIAMS, Secy. 
surate with their success, are invited to communicate with RICHARD E. COCH- | 

RAN, 3d Vice-President, at the Company’s Office, 277 Broadway, New York City. 


heats over $8,000,000. Insurance in Force, over $40,000,000. | t2-GOOD LIVE AGENTS WANTED. 
AGENTS FIND | 








THERE ARE FEATURES IN THE FIFTY-THIRD 


Fidelity Mutual Life Insurance Co. | ANNUAL REPORT OF 
gneramsneee ‘THE PENN MUTUAL LIFE INSURANCE COMPANY 


A GOOD COMPANY TO WO. FOR BECAUSE: 
D COMPA RK ECAU OF INTEREST TO ALL ENGAGED 
IT TREATS EVERY AGENT WELL. IN LIFE INSURANCE WORK. .ec> 


Merit is recognized and rewarded. 

The Company pavs the full worth of services. ae Gee eas 4 

Contracts are made direct with the company. A COPY ON REQUEST. 
Agents are in personal touch with the chief officers, Cicinitieasniaagteth 

Every facility is afforded for success. 


| 
Any Up-to-date Man may make an Excellent Agency Contract | The Penn Mutual Life Insurance Co., 


with the Company, by addressing, with references, 


ALEX. McKNIGHT, | 921-3-5 Chestnut St., Philadelphia. 
L. G. FOUSE, President. Vice-President. 


The Mutual Life tei” = ger Accident 


LOUISVILLE, KY., | F. Health 
Is desirous of engaging District and Special | re and 
Agents throughout the State of Ohio. Good, | feito Weg Policies 
terms to the right men. Address for further | wives at | : 
particulars, R. Simpson, State Agent, Pike | LARGE BENEFITS. =» LOW RATES. BEST COMMISS.ORS. 


Bidg., Cincinnati, O., or C. F. Whipple, | Assets, - - $899,232. Surplus, + + $388,441 
General Agent, Cuyahoga Bldg., Cleveland, O | 














KIMBALL C. ATWOOD, Sec’y, 290 Eroadway, New York. 





> 


Pw 





il. 








THE WESTERN 





Northwestern _ 
National Life “=” INCORPORATED 


Insurance Company, oe 


MINNEAPOLIS, MINN. 


(ForRMERLY NORTHWESTERN LIFE ASSOCIATION.) 


TOTAL ASSETS, - : = - . $2,087,119.72 

INSURANCE IN FORCE, = - = 32,925,635.00 

NUMBER OF POLICIES IN FORCE, - 22,723 
W. F. BECHTEL, President. Dr. J. F. FORCE, ist Vice-Prest 


WALLACE CAMPBELL, 2d Vice-Prest. and Sup’t of Agents. 
FRED J. SACKETT, Secretary and Treasurer. 


Experienced Agents Can Obtain Desirable Contracts. 
Correspondence Solicited. Address Company as Above. 


UNDERWRITER. 








BRITISH AMERICA ASSURANCE coMPA 


Established 1833. 


FIRE AND MARINE. 


HEAD OFFICE, - - TORONTO, CANADA. 


UNITED STATES BRANCH. 


Ist January, 1901. 
BI 0 os < Sash eb ed ives eins ° > pose : $1,310,063.19 
Liabilities 852,184.34 
Net Surplus 457, S78.85 


HON. GEORGE A. COX, enesivenr. J. J. KENNY, vice-prcsivent 
W. T. BLACKWELL, svrr. or acencies 





Royal Union Mutual *®4%« °.34cKson, 


President. 
Life Ins Co SIDNEY A. FOSTER, 
Des Moines. 


Secretary. 


The lowa Law Absolutely Protects the Insured. [lost 
Liberal Policies. 


Highest Interest Rate. Largest Cash Settlements. 





J. WIA. STAUDT, state AGENT. I! 
CANTON, OHIO. 





You cannot afford to spend your time selling Life Insurance 


without knowing what we have to offer. 


1s54 1900 


THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-six Years. 
Asmeta, .. .............cee00......, 8401, 9828.46 
Net Surplas,........ $275,931.27 
An “AGENTS’’’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


AUGUST B. DOEPPERS, General Agt., Indianapolis, Ind. 





OUR AGENTS MAKE MONEY. 


Do not sign a contract until 
you have investigated the plan of 


The Security Life and Savings 


INSURANCE COMPANY, 


OF DES MOINES, IOWA. 





CAPITAL STOCK, a $400,000 
Investigate our guaranteed ten-year accumulative investment contract, the best 
Rvéestment contract written by any company. Nomedical examination required, 


All policies protected by approved securities deposited with the State of Iowa. 
CHICAGO OFFICE : 616 ROANOKE BLDG. SPRINGFIELD OFFICE: 308 MYERS BLDG 
For General Agency Contracts Address the Home Office. 


28 , OFFICERS: 
FRANK F. MERRIAM, President. CHAS. H. MARTIN, Treasurer. 


N. HODGSON, Vice-President. W. H. BAILY, Attorney. 
ELMER E. ROLAND, Secretary. R. A. PATCHIN, Medical Director. 





-Homelfelsuancempany 


EO.E.IDE.PRESIDENT. 
ADMITTEDASSETS $ 12,342,246.77 
| POLICY RESERVE &C. ® 10, 257,446.47 
DIVIDEND-ENDOWMENT FUND 736,337.00 
| CONTINGENT FUND ¥ 65,875.00 
NET SURPLUS % 1, 282,588.30 
INSURANCE IN FORCE $ 54,069, 852.00 





— 








& ‘MILLION DOLLAR” COMPANY! 
FIRE INSURANCE 


GIRARD cetteaw. 2 


OF PHILADELPHIA, PA, 


Organized 1853. ASSETS $2,078,168. Surplus $1,029667, 


This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 
companies should address 


WM. E. ROLLO & SON, 


MANAGERS WESTERN DEPARTMENT, 
210 LA SALLE STREET, 


se. EDEN 
MUTUAL LIFE 


INSURANCE COMPANY, 


CHICAGO, ILL. 





ORGANIZED 1851. 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world, For ter- 
ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, IIL 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland, 


THE WESTERN UNDERWRITER. 


BECAN BUSINESS JANUARY Ist, 1902. 


THE ANCHOR FIRE INSURANCE COMPANY, 


228-230 West Fourth Street, Cincinnati, Ohio. 


ACENTS WANTED. 


CAPITAL $200,000, SURPLUS $100,000 


JUDGE Il. DONNELLY, President. F. D. PRINTICE, Vice-Pres. and Treasurer. F. F, TIURRAY, Asst. Secretary. 




















A. K. MIURRAY, Secretary and General Manager. 








INTER-STATE LIFE INSURANCE COMPANY : OLDEST mt sot WORLD. SU \ 


Fourth and Elm Sts., CINCINNATI,"OHIO. 


ceva mwunewsow fl ag’ = INSURANCE 


Incorporated under the Legal Reserve Laws of Ohio, ...........1901. 


$100,000 deposited with the State for the security of Policyholders. % <_ AAR > 
eee ce 5 eee 


A staunch “ Old Line”’ Ohio company, with leading business men 
of Cincinnati in the directorate. ex LONDO 

Issues especially attractive policies on Ordinary Life, Limited & ESTABLISHED AD.I7IO. OF LONDON, 
Payment, Endowment and Annuity Plans. a 

A District Agent wanted for each county in Ohio, to whoma . . . . : T , 
liberal contract, with renewal commissions and exclusive territory & Chief Office In the United States, No. 54 Pine Street, New York. 
will be given. a, 

The Inter-State Life has all the advantages that other good s, goth YEAR OF ACTIVE BUSINESS EXISTENCE. 
companies have and is besides a HOME COMPANY. “ 

Agents will find it desirable to deal DIRECT WITH THE HOME sar aa 
OFFICE of the company which they represent. WES TERN DEPAR 1 MENT,1 7 I La Salle St., CHICAGO, ILL. 

Information cheerfully furnished. Correspondence confidential. 








A. G. . TURMIPSEED, President. IFTAGENTS WANTED. 








The NORTHERN CENTRAL FIRE TORNADO 


a" PHENIX 


TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 


Policies in Amounts from $100.00 to $25, 000.00 OF BROOKLYN, N. Y. 


Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. Westera and Southera Department, 205 La Salle Street, Chicage 


W. S. MATTHEWS, J. G. ROBISON, J. H. LENEHAN, General Agent 
President. Secretary. CHAS. R. STREET, Ass’t Gen’! Agent 





INSURANCE COMPANY 








53an ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


U. S. Net Assets $9,804,902.52 
Liabilities , 5,100,174.15 
Surplus 4,704,728.37 





Cincinnati General Agency: Northwestern Department t 
3. M. DB CAMP, General Agent Ohio, Indiana, Kentucky, | 205 LA SALLE STREET, - 
Tennessee, Arkansas and West Virginia. Wasa | yea WARREN, 





January 16, 1902. 


THE WESTERN UNDERWRITER. 


7 














With which Is combined 
BLACK AND WHITE—Established i890. 


Published Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago (164 
La Sal'e Street), and Cincinnati (Aetna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 








Entered at Chicago Postoffice as mali matter of 
the second class. 





WRITING OF LARGE LIFE POLICIES. 


Underwriters still are talking about the 
$1,000,000 policy the Mutual Life wrote on 
Frank H. Peavey, the millionaire grain man of 
Minneapolis. The Mutual claims to have re- 
insured three-fourths of this in English com- 
panies. If such be the case it must have only 
been done the past year. The statement of 
the company as of January 1, 1901, shows tiie 
reserve on the entire reinsured risks of the 
Mutual to be $10,532. The reserve on the 
Peavey policy for the first year was $21,620, so 
it can plainly be seen but a small portion 
could have been reinsured. 

The writing of $1,000,000 policies or sums 
even half that amount without having the line 
reinsured down is certainly hazardous. There 
can be no average gotten on such policies, and 
as seen by the Peavey case exceedingly large 
chances are taken. The loss of $1,000,000 at a 
single breath is too severe. 

When the large cOmpanies began issuing 
$100,000 policies it was regarded as poor un- 
derwriting, but they have secured sufficient 
policies of this size to find an average. But 
very few $1,000,000 policies will be written, 
and the consensus of opinion is that unless the 
line be reinsured down to a_ conservative 
amount, so large contracts should not be 
taken. 


Harrell is doing some fine work on the old 
Chronicle. His fire suppression number was a 
superior product and it merits praise. He has 
breathed a new spirit into the lungs of his 
paper since his scope of authority has been 
widened, and it is more virile. 


CLASSIFICATION IN FIRE INSURANCE. 

The classification committee of the Union 
which was appointed at the annual meeting 
has not been able to accomplish anything so 
far in gathering together statistics which will 
be of benefit in obtaining the cost price of 
insurance. 

It has long been the wish of those who are 
interested in the advance of fire underwriting 
along correct lines to have companies pool 
their experiences. Some companies seem to 
demur, and even decline to furnish this ex- 
perience. It was suggested that an outside 
and disinterested person be employed to re- 
ceive statistics from companies, and in this 
way avoid their getting mto hands that might 
use them for private ends. Several companies 
were approached to learn their sentiment as 
to this proposition, but some stated they would 
not. agree to it. The main opponents were 
the Hartford and the Home. 

Unless companies get together on this propo- 
Sition, it will not be long before compulsory 
classification will be required by law. It is 
the only proper way to get at the increment 
or decrement of fire insurance cost. The con- 
Stant rate revolutions in the country are up- 
Setting the business of fire insurance very 
extensively and create periods of failure, as 
at present, and others of extreme prosperity 
which breed insurance institutions of every 





variety. Capital is thus exposed to dangers 
that could be eliminated. 

The time has come when fire insurance must 
be conducted on a more regular and systematic 
basis. If present rates were gotten it would 
add generally to the income. At the same 
time, the making of fire insuarnce rates and 
the cost price each year should be arrived at 
in a way that can readily be explained and 
appreciated by the public. 





TRADERS REINSURES SOME BUSINESS. 

The Traders of Chicago has reinsured all 
its business in Missouri in the Northern of 
London, and will retire from that State. Mis- 
souri has proven an unprofitable territory for 
the Traders for some time. The company has 
also reinsured a dozen agencies in Indiana 
in the Northern. George M. Eddy, manager 
of the Western Reinsurance Bureau, was the 
intermediary in the transaction. 

The Traders in adidtion has reinsured its 
Tennessee business, except in the cities of 
Memphis, Nashville, Chattanooga and Knex- 
ville, in the Anchor Fire of Cincinnati. 





ANNUAL CONVENT.ON BEING HELD. 

The annual convention of the agents of the 
Massachusetts Mutual Life is being held in 
Boston this week. The convention is always 
held at the same time as the annual meeting of 
the company, when the policy of the company 
is discussed and plans outlined for the suc- 
ceeding year. 





E. C. MUNSON GOES TO CHICAGO. 

E. C. Munson of Indianapolis, special agent 
of the Spring Garden, has resigned. It is gen- 
erally understood he will become office man- 
ager for the George M. Harvey Company, 
the Chicago local agency. 


MISCELLANEOUS NUTES. 


The Phoenix Lloyds is being projected by C. 
Brock Jones of Chicago, but little progress 
has been made. 


J. Carl Vance, special agent for the New 
York Underwriters for the eastern half of 
New York, has resigned on account of ill 
health. 


The German-American Insurance Company 
of Pittsburg has applied for admission to II- 
linois and has given its Chicago agency to 
Parker & Aleshire. 

Dean A. Baldwin of Marion, Ind., special 
for the Merchants, has been appointed special 
agent for the German of Indiana and will as- 
sist in the Indiana field. 


W. R. Townley, supervising special agent of 
the Western and British America of Toronto, 
wtih headquarters at Chicago, has been given 
the title of general agent. 


Robert G. Tennant, a Chicago broker, is or- 
ganizing a Lloyds with twenty-five underwri- 
ters, recruiting the subscribers among Chi- 
cago business men who are pinched for in- 
surance. 


Hahn, Beggs & Co., general agents at Co- 
lumbus, Ohio, write as follows: “Please cor- 
rect statement made in last issue that Erie had 
reinsured Michigan business and retiring from 
State. It has not done so.” 


The officers and directors of the Lion Fire 
of London, which recently reinsured in Amer- 
ica, have entered into a provisional agreement 

ith the Yorkshire Fire and Life of York for 
the amalgamation of the Lion with that com- 
pany. 


Waukesha, Wis., agents notify companies 
that Milwaukee agents are writing the line of 
tue Waukesha Sheet Steel Company over their 
heads at a rate of 85 cents. The Waukesha 
rate is $1,20 without coinsurance and $1.10 
with the clause. 


The Rochester German Insurance Company 
has appointed Thomas J. Conroy Pacific 
Coast manager, taking the place in his gen- 
eral agency vacated by the American of New 
York. Mr. Conroy now has four companies, 
the others being the Manchester, Caledonian 
and Caledonian-American, 


-day’s meeting. 





IMPORTANT SUPREME COURT DECISION 
Other Insurance Without Proper Endorsement 
On Policy Voids Contract Even When 
Agent Knew of Additional Line. 


The United States Supreme Court has 
handed down a decision in the case of the 
Northern of London against the Grand View 
Building Association of Nebraska. Other in- 
surance was written without endorsement of 
the Northern on its policy. The company de- 
nied liability under the policy. The agent of 
the Northern had knowledge that other insur- 
ance was written on the property in the Fire- 
mans Fund. Suit was brought in the Nebraska 
District Court and later transferred to the 
United States Circuit Court, which gave a 
decision holding the company liable for the 
full amount of the policy, $2,500, with interest 
and costs. The United States Circuit Court 
of Appeals affirmed the decision. It went be 
fore the United States Supreme Court on a 
writ of certiorari. Judge Shiras, in the opin- 
ion, holds that other insurance, even with the 
knowledge of the agent but not endorsed on 
the policy, violates the provisions of the policy 


RATE ADVANCES AT CLEVELAND. 

lhe Ohio Inspection Bureau has voided all 
existing rates on unsprinkled metal and iron 
works at Cleveland. All risks will be in- 
spected and the proper schedules will be ap 
plied. The bureau calls attention to the high 
loss ratio on iron and metal workers in this 
country, it being 103.4 per cent for five years 
past on foundries. Agents are asked to urge 
the assured to improve their plants by eliminat- 
ing the defects as shown by the schedule. The 
new rates for metal and iron workers date 
from January 15. All risks now rated at 
$1.25 will have a flat advance of 25 cents in 
lieu of the schedule. Rates on wood work- 
ers are not abrogated, but will be scheduled as 
fast as possible. 


FRIEDMANS WIN THE SUIT. 

Grand Rapids, Mich., Jan. 15.—(Special.)— 
The Circuit Court to-day rendered a decision 
in favor of the Friedmans against the Atlas 
for the full amount of its policy. The Fried- 
mans had a department store, which collapsed 
last summer. The companies denied liability 
on the ground that the building collapsed ow- 
ing to its being weakened by alterations. The 
Friedmans claimed fire caused the collapse. 
The case will likely be taken to the Supreme 
Court. The total insurance amounts to about 
$67,000. 





TEALL DEFEATED FOR PRESIDENCY 
The Chicago Underwriters Association 
played a swift game yesterday and sent former 
President E. M. Teall in a balloon ascension. 
There has been sharp skirmishing since Presi- 
dent Pellet declined to serve another term to 
stampede him into office, but he has firmly de 
clined. An effort was made to obligate the 
association and the local agents personally to 
pay him $5,000 for past services and his work 
for the current year. President Pellet, as soon 
as he heard of the proposition, suppressed it. 
The only candidate freely mentioned was E. 
M. Teall. Serious opposition developed to 
Mr. Teall, which came to the surface at yester- 
He was the only candidate 
nominated. The association secured a ruling 
that all negative and blank votes would count 
in the proceedings. The ballot resulted in 36 
for Mr. Teall with 42 against him. It is now 
proposed to consolidate the office of president 
and manager, and work to that end will likely 
be consummated at next week’s meeting. 





National Union Ir creases Capital. 
The National Union Fire of Pittsburg, at its 
annual meeting this week, voted to increase its 
capital from $500,000 to $1,000,000 and its sur- 
plus from $250,000 to $500,000. 
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FIELD PLANS OF THE ROYAL EXCHANGE. 

C. C. Woodworth, formerly with the Buf- 
Inspection Bureau and, later with the 
Royal Exchange at the United States office, 
now becomes special agent of the company for 
the trans-Mississippi States, with headquarters 
at Kansas City. He is a son of C. H. Wood- 
worth of Buffalo, ex-president of the National 
Local Agents Association. Young Wood- 
worth shows fine talent and inherits the mag- 
netic personality of his father. 

George H. Stratton, special for Ohio and 
Pennsylvania, will hereafter cover Ohio, In- 
diana and Illinois, and has established head- 
quarters at Chicago. John E. Hendry will 
continue his same field in the Northwest and 
is the personal representative of Manager 
Dixon in the West. 

The Royal Exchange will confine its opera- 
tions to the larger points. It has gotten out of 
some unprofitable towns and will write no un- 
protected risks whatever. It has retired from 
all unprotected towns in the South, as here- 
tofore announced. The impression prevailed 
that it withdrew from the South entirely. It 
merely disbanded its southern department at 
New Orleans and pulled out of unprotected 
and unprofitable towns. 


falo 


ANNUAL STATEMENTS GIVEN. 

Dubuque Fire & Marine: Assets, $446,562; 
increase, $24,942; unearned premiums, $117,- 
940, increase, $17,971; net surplus, $228.621, 
increase, $11,960. 
$3,925,681, in 
$1,516,- 
$1,700.- 


American of Newark: Assets, 
crease, $267, 493 unearned premiums, 
000, increase, $133,043; net surplus, 
297, increase, $100,505. 

Forest City, Rockford: Assets, $596,781, in- 
crease, $4,747; unearned premiums, $294,802, 
increase, $21,313; net surplus, $92,162, in- 
crease, $2,615. 

State of Illinois: Assets, $451,367, increase, 
$82,102; unearned premiums, $210,692, in- 
crease, $74,422; net surplus, $19,027, increase, 
$3,014. 

The annual statement of the Home of New 
York shows assets of $15,255, 870; increase, $1,- 
618,037; unearned premiums, $5,060,677; in- 
$514,552; net surplus, $5,906,342; in- 
crease, $608,843. This enormous increase in 
all items is unequaled by any other company. 
The Home made a larger increase in surplus 
in 1900, but it was on a comparatively small 
increase in reserve. The figures from which 
the underwriting profit or loss can be ca)- 
culated have not been made public. 


crease, 


++ ++ 


STATE WILL RETIRE. 

It now that the State of Pennsyl- 
vania will retire entirely from business on ac- 
count of the recent impairment. General 
Agent Thomas Patterson at the home office is 
closing up its arrangement with the North 
America, which has been guaranteeing its 
policies for the past year. Even if the assess- 
ment was paid by the stockholders it could 
hardly continue without the North America’s 
backing, as the assessment barely makes good 
the capital. It thus appears practically certain 
to quit. It is said its field men are seeking new 
positions. 

The company 
business. 


seems 


has reinsured its perpetual 


RECEIVER APPOINTED FOR THE WESTERN. 

A receiver has been appointed by the Chi- 
cago courts for the Western Fire, Marine and 
Plate Glass Insurance Company of Chicago. 
Two bills were filed, the insurance 
department before Judge Chytraus and one by 
a creditor of the old Western of Aurora be- 
fore Judge Tvley. The latter case was on a 
judgment against the Western of Aurora on 
account of a loss that occurred two or three 
years ago, the amount due being about $2,700 


one by 





and interest. Before the ‘salah could be 
executed one of the officers, aghast at the im- 
minent danger of being obliged to pay a loss 
filed a claim of his own against the company 
for $170, and had a receiver appointed. The 
receiver gathered up the assets and distributed 
them among the creditors, with the money 
received from the sale of the charter. The 
amount realized was not sufficient and when 
the Western Fire, Marine and Plate Glass of 
Chicago began to do business on the same 
charter the policyholders with the $2,700 claim 
tried to collect what was due. The officers 
claimed the new company was noy responsible 
for the old company’s debts, but Judge Tuley 
held otherwise and appointed Todd Sundsford 
receiver on the creditor’s petition. 

The insurance department had a petition be- 
fore Judge Chytraus and when it learned of the 
action of Judge Tuley it asked to have the 
same receiver appointed on its bill, which 
was done. Before appointing a receiver Judge 
Chytraus ordered an examination of the com- 
pany and it is said the examiners had 
a hard time finding the assets and tracing va- 
rious transactions on the books. It is said that 
the cash item of $7,600 appearing in the sworn 
statement of April last had entirely disap- 
peared, and that the ownership of securities 
figuring in the statement was claimed by other 
parties. Most of the Western’s business 
was done through the Chicago Fire Insurance 
Agency. 


++ ++ 


MINEHART REVIVES HIS SCHEME. 

It seems that James T. Minehart and W. B 
Walker of the Policyholders National Union, 
now in a hands, find the scheme 
too good a thing to give up, even though it 
brings them before a criminal court. At the 
time the notorious concern got to the end of 
its rope they were indicted by the Illinois 
They 
evidently have confidence that the ingenious 
wording of their contracts will prevent con- 
viction, for with the charge of fraud _ still 
hanging over their heads they helped to or- 
ganize a new union in South Dakota. The 
style of the new concern is nearly the same as 
the old, the only difference being the word 
National that is Ieft out of the new title. 
The new concern-is called the Policyholders 
Union and its headquarters are at Huron, 
S. D. The capital is $250,000. 

It seems strange that the promoters should 
not try to get away from the malodorous repu- 
tation of the defunct concern, as its methods 
were pretty extensively advertised at the time 
of its failure. It was capitalized at $250,000 
and quite a large amount of stock was sold, 
yet the only assets found by the receiver were 
the office furniture, valued at $471, and $46.26 
in bank. 

The business of the company, 
was to inspect insurance 
trons, seeing that all the i’s were dotted and 
the t's crossed, so that the companies would 
have no ground for dispute in case of Icss. 
The real object appeared to be to sell the stock 
to state agents, who were obliged to purchase 
a certain amount in order to get their contracts. 
They were hired at high salaries, but when 
they came to draw them they found kinks 
their contracts, and were usually glad to quit 
and sell their stock for what they could get. 
It was.on complaint of six of the men who 
had been thus duped that the concern was 
wound up. 


receiver's 


grand jury and are now awaiting trial. 


nominally, 
policies of its pa- 





ANCHOR FIRE APPOINTMENTS. 

Alfred Paull of Wheeling, W. Va., general 
agent for a number of companies, has been ap- 
pointed in the same capacity by the Anchor 
Fire of Cincinnati, in which he has taken stock. 
A. A. Bleazby of Detroit, formerly with the 
Boston, has been appointed Michigan state 
agent of the Anchor. The company has re- 
ceived its licenses from seven States as fol- 
lows: Ohio, Illinois, “Michigan, Wisconsin, 
Pennsylvania, Tennessee and Louisiana. 





{OHIO AND WEST VIRGINIA. 


VORYS ON THE ANTI-COMPACT LAW. 


Arguments of Ohio’s Superintendent For and 
Against the Present Statute - No Incon- 
sistency in Requiring Classi- 
fication. 





In the legislative recommendations made by 
Superintendent Vorys of Ohio, in his prelimi- 
report to the governor, relative to the 
insurance laws of the State, fire insurance 
interests were treated with great consideration. 

That he does not advise the repeal of the 
anti-compact law will be disappointing to 
many, and pleasing to others. 

Home companies and the majority 
non-union companies are satisfied with 
law as it stands. 

Mr. Vorys discusses this law at some length, 
and his remarks are interesting. In them he 
refers to company classification, and says there 
would be no inconsistency in requiring com- 
panies to submit, with their annual statements 
a classified list of business written and losses 
incurred. Mr. Vorys’ reference to the anti- 
compact law of Ohio is given below in full: 

“The provision in section 3659, which forbids 
companies combining to fix rates or premiums 
and agents commissions, is commonly known 
as the ‘Anti-Compact law.’ It interferes with 
the natural rights of parties to make agree- 
ments, and has, therefore, inspired strong op- 
position. It is said that it hampers free inter 
course between companies, 1n attempting to 
maintain equitable rates; that it tends to es 
tablish inadequate premiums on some and ex 
cessive premiums on other classes of risks and 
of persons; that competition, thus engendered 
produces demoralization of the agency force 
and threatens the financial soundness of the 
companies. Statistics are submitted to show 
that States, which do not have such law, and 
permit the greatest freedom between the in 
surers, and between insurers and insured, en 
joy the lowest rates of premiums. It is also 
claimed that this law is repugnant to both the 
federal and state constitutions. A federal 
court has declared a similaf law of another 
State unconstitutional. 

“Our statute does not expressly forbid agents 
combining to fix rates. The prohibition of 
companies requiring agents to so combine 
furnished the argument that agents’ associa- 
tions were intended to be permitted. A com 
mon agent to advise the ‘relative value of 
risks’ is expressly permitted. Associations 
of agents, for the purpose of establishing and 
maintaining premium rates, are now in oper- 
ation, and bureaus for inspection and rating 
are maintained. The rates so promulgated, 
are, either strictly adhered to by the companies, 
or adopted with slight notifications. 

“The law prohibits only a combination of 
companies to fix and maintain rates and com- 
missions. Freedom, in the exchange of in- 
formation and intercourse on every subject, is 
allowed. The apparently harmonious opera- 
tions of most companies in the State, and the 
general maintenance of the same rates of 
premiums and commissions, indicate that the 
law had little, if any, effect on the methods 
and practice of the companies. 

“Mutual exchange of information between 
companies should be encouraged. The ex- 
perience of all would be invaluable, in formu- 
lating a table of risks, classified according to 
hazards. Premiums, in Ohio, are, confessedly, 
not equitable. It is universally considered that 
excessive profits must be maintained on ‘pre- 
ferred’ business to restore the net loss on the 
extra-hazardous. The anti-compact law does 
not prevent companies exposing their actual 
experience. There would be no inconsistency 
in a further provision, in the same law, re- 
quiring companies to submit, in their annual 
statements, a classified list of business written 
and losses incurred. 

“In life insurance, a healthy risk at fortv is 
as acceptable as the same at twenty, the differ- 
ence in premium having been adjusted. Fire 
losses cannot be estimated with such precision 
as death, but with the combined experience of 
all companies as a basis, rates can be so made 
that losses from all classes of risks will be 
anticipated, with the same apprehension. It 
does not follow, however, that all shall’ adopt 
the same rates. The prudent, economical com- 
pany should not be compelled, by compact, to 
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charge the honest owner of an excellent risk 
rates beyond reasonable profits, in order to 
protect another company against loss from 
incompetent management. 

“If, as it seems admitted, the present pre- 
mium rates are arbitrary and inequitable, and 
if the anti-compact law interferes with the 
maintenance of such rates, it should not be 
repealed. If it is desired to classify risks ac- 
cording to hazards, as shown by experience, 
and thus establish a more equitable basis for 
premium rates, the law does not interfere with 
such purpose. 

“The general policy of our law is to en- 
courage competition. It opposes combinations, 
which interfere with the establishment of 
prices by competition. It has been condemned 
and ridiculed many times, in many ways. 
‘Open competition is that which every man de- 
sires on the part of every other man with 
whom he is not in competition,’ has been ex- 
pressed as the real sentiment, inspiring all such 
legislation. As long, however, as the legis- 
lature shall, in its wisdom, see proper to 
retain the general anti-trust statute, the same 
wisdom should direct the continued mainte- 
nance of the anti-compact law. There is no 
argument for its repeal which does not apply 
with equal force against the anti-trust law.” 





OHIO COMPANIES MADE MONEY. 

The Ohio stock companies, so far as heard 
from, made money last year. 

The Teutonia of Dayton, in its new state- 
ment, shows assets of $575,049; increase, $9,- 
102; surplus, $396,077; increase, $5,350; rein- 
surance reserve, $77,572; increase, $2,955. 
The premiums for the year were $87,738; in 
crease, $11,857; losses, $29,027: loss ratio 39 
per cent. This is a fine record for a bad year. 

The Cooper of Dayton also had a good 
year. Its assets are now $345,862, an increase 
of $12,741; surplus, $122,914; decrease. $274; 
reinsurance reserve, $113,401; increase, $8,- 
840. The total premiums were $110,958, in- 


crease, $14,083: tet nam 533; loss ratio 44 
per cent. 

The Eureka and Security of Cincinnati re- 
port that their business has improved and the 
year will show fairly good results. 

The National of Cincinnati made some 
money during the year, but figures are not 
yet out. 

The statement of the Columbia of Dayton 
shows that company to have made handsome 
gains for the year. The figures are as fol- 
lows: Assets, $466,222; increase, $22,794; re- 
insurance reserve, $115,785; increase, $8,150; 
surplus, $194,187; increase, $11,790; premium 
receipts, $99,049; increase. $13,087. 

The Franklin of Columbus wrote $62,736 in 
premiums in 1901, an increase of $7,129. The 
losses were only $24,916, making the ratio 39.7 
per cent. The loss ratio in 1900 was only 18.5 


OHIO FIRE APPOINTMENTS 
The following agency appointments have re- 


cently been made in Ohio: 


American Central—John E. 
cinnati. 
Citizens, St. Louis—Dr. James W. 


Waterhouse, Cin 


Williams, 


Weston. 

German, Freeport—J. M. Preisendorfer, Defi- 
ance. 

-~ Co. State of Ill.—George W. Moss, Lan- 
east 

United Firemens—John Butcher, Union City. 


++ ++ 
OHIO RISKS UNDER-INSURED. 

Under-insurance on all classes of risks in 
Ohio is causing a great increase in the or- 
dinary percentage of loss to insurance. On 
three stocks of merchandise of different classes 
on which losses have recently occurred the 
condition was as follows: Belding Bros.’ 
stock of sewing silks, 312-314 Race street, 
Cincinnati; fire occurred November 28; the 
value of the stock proved to be $93,000; insur 
ance carried, $54,000, or 58 per cent. N. O. 
Stone & Co., stock of boots and shoes, Euclid 




















avenue, Cleveland; fire occurred November 12; 
value of stock, $124,000; insurance, $88,000, or 
71 per cent. L. S. Wells, stock of stationary, 
North High street, Columbus; fire occurred 
November 25; value of stock, $8,000; insur 
ance, $2,800, or 35 per cent. In all of these 
cases the loss to insurance would have been 
very much less if the percentage of value in- 
sured had been fair; and, in view of this con 
dition, it is likely that from 30 to 50 per cent 
advance on current rates on all stocks of 
merchandise in Ohio that are under protection 
would not more than place them on a paying 
basis.—Journal of Commerce and Commercial 
Bulletin 


++ 


GOES TO SUPREME COURT 

The case of Anna M. Werts of Troy, O., vs. 
the Eureka Fire and Marine Insurance Com- 
pany, has been appealed to the Supreme Court. 
The plaintiff secured a verdict of $419 in the 
court of Common Pleas, but it was reversed 
by the Circuit Court. The plantiff has ap 
pealed from this decision. Mrs. Werts took 
out a policy in Dayton on her household fur 
niture and subsequently moved to Troy, with- 
out notifying the company. Her goods were 
destroyed by fire, but the company repudiated 
liability on the ground that its policy had not 
been transferred. 

ORGANIZATION AT DELAWARE 

The agents of Delaware have organized a 
local branch of the Ohio Association of Local 
Fire Insurance Agents for the purpose of 
straightening out the situation in that county, 
which has long been in a demoralized condi 
tion. W. S. Pollock was elected president and 
J. M. Sycks secretary of the new organiza 
tion, which began with January 1. Four or 
five agents are still out, but all but one are in 


favor and will come in. W. T. Gessner, who has 
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ROCKFORD, ILLINOIS. 
JANUARY 1, 1902 
Cash Capital. . eee ll LIABILITIES. DIRECTORS. 
‘ Van guanens 451,367.43 merve -xpired risks .... 210,691.91 » . . . . 
Surplus to policyholders. .. os 219,026.84 rnd vd loenes eupesd, not due and <i E. W. BROWN, C. F. HENRY, 
Net surplus.......... 19,026.84 adjusted....... iyi: 6,064.04 W. F. WOODRUFF J. B. WHITEHEAD, 
ASSETS Due for commissions, return ‘Premiums ' G. F. PENFIELD JOHN H. CAMLIN, 
‘ a = and al! other claims....... oe 5,584.64 Cc. E. KREMER J. N. C. SHUMWAY 
Cash on hand in bank. werescsdha id-bva, Cssa/ovee eon . & ABSA, , AY, 
Stocks and bonds.. 89,600.00 (ILLINOIS STANDARD) GEO. L. WILEY. 
Mortgage loans (first liens)... 175.985.74 INCREASE IN ae T _— ran $82,949.33 
Collateral loans.. .... beamitndwn oe 45,926.00 INCREASE IN RE-INSURANCE RESERVE 72.396.06 . 
Interest due and accrued................... 3,779.92 INCREASEIN NET SURPLUS..... .. 6,531.72 E. W. BROWN, President. 
Gross premiums in course of collection. 28.027.60 Cc. F. HENRY, Vice-President. 
Bills receivable, taken for farm bese miums.. 32,591.40 (OHIO STANDARD) Ww Ww 
; , - F. WOODRUFF, Treasurer. 
Accounts receivable : nae ee 4,584.96 INCREASE IN NET ASSET .$82,949.33 - % 
INCREASE IN RE-INSUR ANG E RESERVE 57,214.54 G. F. PENFIELD, Secretary. 
Total assets... .- $451,367 43 INCREASE IN NET SURPLUS stu .. 21,889.48 


GEO. L. WILEY, Asst. Secy. 













WILLIAMSBURGH CITY 


Real Estate. 














FIRE INSURANCE CO. 


Loans on Call 






















FP. H. WAY, Secretary. 


OF BROOKLYN, N. Y. 


Book Vaiue of Stock, 


Capital Stock.. 


SZVsE.iz SURPLUS..... 








BROOKLYN, January 10, 1902.— Ninety-First Dividend—The Board of Directors have 
this day declared a Semi-Annual Dividend of 12 per cent., payable on demand. 
MARSHALL S. DRIGGS, President. 


W. H. BROWN, B. W. LYON, Assistant Secretaries. 


FORTY-NINTH ANNUAL STATEMENT, 


Cash in Banks and Offices fost ‘ i ~ 18.984 62 


stocks and Bonds.. wie 
Bonds and Mortgages Bivse baa eeey euus 
ob waggeen of weal 25,000 00 
Premiums in Course of C ollection.. 
Interest Due and Accrued... 
Rents Accrued and Other Items.. 


Reserve for Losses U npaid, Taxes, “Commissions and 
all other Liabilities ° 
Re-insurance Reserve. . 





JANUARY 1, 1902. 
ASSETS 
ass nee cobeees é 638,000 VO 
wowed’ bfssee seeead 1.151.350 00 
‘ 253,450 00 
_ 128 386 56 
Tre T ity ceeees 9,874 76 
8,974 65 
$2,234,020 59 


$ 250,000 00 


LIABILITIES 


105.300 53 
690.786 99 
1,'87,933 07 
$2,234,020 59 





F. H. DOUGLASS, General Agent. 
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the Northwestern National and two or three 
other companies, has refused to join. The as- 
sociation agreed to adopt the Cochran rates 
of July, 1898, and begin the use of same at 
once. Letters have been sent to all the com- 
panies notifying them of the action taken and 
asking them to see that their agents become 
members. 
++ + 
TOLEDO LOCAL BOARD MEETING. 

Toledo 


was held Tuesday afternoon of this 


The annual meeting of the local 
board 
week, when officers were elected for the ensu- 
ing year. P. J. Mettler and F. H. Tanner were 
elected to membership, thus taking in the last 
of the important non-boarders. L. L. Chap- 
man, of the Barker, Frost & Co. agency, was 
elected president and Charles M. Lang was re- 
elected secretary. 





SHOULD CHANGE THE TAX SYSTEM 


Superintendent Vorys of the Insurance Depart- 
ment Makes Some Recommendations 
Along This Line. 


Superintendent Vorys’ recommendation that 


the Ohio tax law be amended so that companies 
will pay the tax of 2% per cent on premiums 
directly to the State instead of paying to each 
county according to the local rate and the bal- 
ance, if any, to the State, is a matter of con- 
siderable significance to most companies. Un- 
der the present system of agents reporting the 
premiums of their various companies, a great 
deal of confusion arises between agents and 
their companies and between the companies and 
the insurance department. Some agents make 
no reports at all, others do not make them 
until they are compelled to after the expiration 
of the statutory time, but the worst feature 
to the companies is that the total premiums re- 
ported by their agents usually foot up more 
than their premiums actually were; that is, 
agents fail to make the proper deductions for 
return premiums, in some cases ignorantly and 
in others for the purpose of making fhe pre- 
mium receipts of their agencies look as large 
as possible. Again, Mr. Vorys has recently 
ruled that companies may deduct premiums 
received for reinsurance, and agents would lack 
information on this point. One manager has 
figured out that instead of 2% per cent his 
company had been taxed 3 6-10 per cent be- 
this inaccurate method of taxation, 
and from figures secured, has found that com- 
panies as a rule have got the worst of it under 
this system. By amending the law so that the 
premium would be reported direct to the State, 
much annoyance would be prevented all 
around, and the correct amount of taxes col- 
lected. 


cause of 





OHIO AND WEST VIRGINIA NOTES. 


B. J. Gilmore of Chicago, former special 
agent of the Royal Exchange, is doing some 
special work for tfe Firemans Fund in Ohio, 
particularly in the transfer of the Boston 
business which it reinsured. 


Nichols & Kiser, the well-known agents of 
Bellefontaine, have dissolved partnership, Mr. 
Nichols purchasing the interest of Mr. Kiser, 
who retires from active business on account 
of ill health. 


The following are the Ohio agents of the 
Citizens of New York, which reinsured in the 
Phenix: O. M. Stafford, Goss & Co., Cleve- 
land; Shedd & Pembroke, Columbus; William 
H. Voight, K. F. Benndorf & Co., Cincinnati; 
Barker & Frost, Toledo; Louis L. D. Chap- 
man, Toledo; Val Schaffer & Son, Dayton; 
Hall & Harter, Akron; T. K. Wilkins, Lima; 
F. M. Brookes, Findlay. 


WANTED. 


Competent special agent with experience in 
a Western department; also daily report 
examiner. Address INSURANCE, care The 
Western Underwriter Co., Cincinnati, Ohio. 











UNDERWRITING IN MIGHIGAN 


FRIEDMAN CASES ON 








THE BOARDS. 


Test Case Comes Up at Grand Rapids to De- 
cide Whether a Building Collapsed 
Before Fire. 


The trial of the Friedman suit against the 
Atlas is on this week at Grand Rapids and has 
gone to the jury. A large number of wit- 
nesses was introduced by both sides. 

The plaintiffs claim that fire originated in the 
upper portion of the building, and either 
burned off the joists or caused an explosion, 
which spread the walls and partitions, allowing 
the joists to slip from their sockets, dropping 
the floors upon those below and causing the 
rest to go down. They introduced witnesses 
who saw bright flames shoot upward when the 
building fell. This is the only evidence that 
goes to show there was fire in the building be- 
fore the collapse, and the comapny contends 
that the bright flames were electric flashes 
caused by the breaking of the trolley and other 
circtits. 

The defense introduced electrical experts to 
testify to the size and intensity of flashes under 
certain conditions and by currents of varying 
voltage. Besides refuting this claim of the 
plaintiffs, the defense introduced much direct 
testimony to show that there was no fire in 
the building when it collapsed nor for some 
time thereafter. The fire chief, a marshal and 
three captains testified that there was no fire 
in the ruins until 3 o’colck, nearly an hour 
after the building fell. A policeman who was 
the last one in the building testified to the sag- 
ging of the floors and snapping sound which 
first called attention to the building. He also 
testified to a crack in the iron ceiling of one 
of the rooms, and the man who painted the 
ceiling the day before testified that there was 
no crack there at that time. This is a test case, 
as many companies are involved. 


ORIENT TRANSFERS AT DETROIT. 

The Orient has transferred at Detroit from 
the office of Charles Peltier to Munson, Zim- 
merman & Adams. The Orient 
the Peltier agency for many years. 


++ ++ 


has been in 


MICHIGAN FIRE APPOINTMENTS. 


The following the 


agency appointments: 
American Central—Frank Joslyn, Ypsilanti. 
Citizens, Mo.—B. Geer & Son, Saginaw. 
Mercantile F. & M.—Frank Joslyn, Ypsilanti. 
Newark—Whitaker & Willette, Detroit. 
Norwich Union—James Martin (succeeding F. E. 
Willett), Flint: Lee H. Pryor, Hastings. 
Royal—Martin L. Phares, Grand Ledge. 
++ ++ 


are recent Michigan 


NEW PARTNERSHIP IS FORMED. 

Thomas J. Birney, Fred. A. Kies and M. C. 
Rogers have formed a limited copartnership 
for the purpose of conducting a real estate 
and insurance business at Jackson, Mich. Mr. 
Birney already has a large agency at that place. 
Mr. Kies is a circuit court commissioner. 

RENEWING THE GRAND RAPIDS RISKS. 

The National of Hartford is renewing prac- 
tically all of the business of the Grand Rapids 
in Michigan, and if other companies are going 
after the business they are not having much 
The National made a good move in 
retaining the Grand Rapids executives and 
it looks as though it would be as successful 
in this deal as the American of Newark when 
it took over the Rockford. 


++ ++ 


success. 


HOUGHTON COUNTY CLUB MEMBERSHIP. 
The agents of Houghton County, Michigan, 
who formed an Underwriters’ Club, holding a 
meeting and banquet each month, are successful 
in their efforts. The following firms and in- 
dividuals are members: Van Orden Bros., 


Hagen & Reed, C, A. Wright & Co., W. H. 





Faucott & Bro., E. F. Douglass, Dunstan & 
Hanchette, Webb & O’Brien, Croze & Healy, 
F. A. Douglass Agency, R. Skiff Shelden, E. 
F. Prince, Thomas H. Harris, Lavigne & Ma- 
son, Lean & Coughlin and McCarthy, Frank & 
Co. 

The organization embraces practically all the 
fire insurance agents in the county, and will 
have a good effect on the business there. 





BARRY’S RULING FULLY EXPLAINED. 


Position of the Insurance Commissioner of 
Michigan as to the Issuance of “Under- 
writers’” Policies. 

The action of Commissioner Barry of 
Michigan, relative to ““Underwriters’”’ policies 
is not, as has been stated, a reversal of former 
Commissioner Campbell’s ruling; that is to 
say, it such ruling only in part 
Commissioner Campbell ruled against such 
policies, first, because they were misleading, 
and second, because they restricted competi 
tion. Commissioner Barry’s investigations led 
him to the conclusion that the latter contention 
was not well grounded, but that, as a matter 
of fact, instead of restricting competition they 
actually increase it. There were at no time 
any complaints from policyholders that there 
was any restriction of competition, and the 
present commissioner is confident that the 
rights of the insured are fully protected by the 
policy which he approved. 

In view of the fact that the present condi- 
tions are such that there is need in Michigan 
for all sound underwriting facilities that can 
be secured, and as there can be no question 
as to the value of the indemnity furnished by 
the “Underwriters’” policy which he ap- 
proved, Commissioner Barry modified former 
Commissioner Compbell’s ruling by permitting 
the issue of policies which will be issued in the 
name of the companies joining and which make 
each company liable for the full amount of 
insurance provided therein, and furthermore 
relieve the insured, in case of contest, of the 
necessity for bringing action against more than 
one company. At the same time such a policy 
was approved, Commissioner Barry refused to 
permit the issuing of an ‘Underwriters’ ” 
policy which provided that each company 
joining therein should be liable for only half 
of the amount of the insurance. 


reverses 





MICHIGAN NOTES. 


Capt. John Algoe, in the local business at 
Flint, and D. T. Stone, have formed a partner- 
ship to conduct an agency in the First Na- 
tional Bank building. 

The Anchor Fire of Cincinnati has ap- 
pointed A. A. Bleazby state agent for Michi- 
gan, with headquarters at Detroit. Mr. Bleazby 
was special agent for the Boston for the 
same field until that company retired from the 
West. 

The Grand Rapids Board of Education has 
decided to carry its own insurance on all school 
buildings and all policies will be canceled as 
they expire, with the exception of those on the 
Central High School, Central Grammar School 
and Union High School buildings. 


Your MONEY’s WoRTH— 





PURE FINE PARA RUBBER BANDS 


A LOT OF THEM FOR 


UCH FOR - = - =~ 
A NICE LITTLE BOX FOR 
SEVERAL DOZENS FOR - ° 
JUST WHAT YOU WANT FOR .OS 
ANY OF THESE ASSORTMENTS SENT 
POSTPAID TO ANY ADDRESS IN THE 
UNITED STATES UPON RECEIPT of PRICE. 
SATISFACTION QUARANTEED BY 


THE GOODYEAR TIRE & RUBBER CO. 
AKRON, OHIO 
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STATE TOPICS OF ILLINOIS. 


FIELD FIELD COrMMITTEE VISITS BEARDSTOWN 





No Revisions in Rates as Yet Allowed Al- 
though Agents Make Some Strong 
Appeals. 


The committee of the Illinois State Board 
appointed to confer with the local agents of 
Beardstown on the new rates in that city, 
held a meeting there last week to consider some 
revisions advocated, by the agents. The Condjt 
and Garms agencies, which control a large 
share of the business in Beardstown, are con- 
nected with banks, and Mr. Condit besides is 
interested in most of the enterprises of the 
town, so that the increase affect them directly 
as well as through the agency. 

Mr. Condit was not present at the meeting, 
but he saw the committee later. He urged that 





| 


the committee agree to the revision of the rates | 


on at least two or three risks in which he is 
interested. 

The committee was composed of the follow- 
ing members: President, J. G. Stauffer and 
Secretary Persch; Robert Gray of the Ameri- 
can Central; W. L. Bennett, Hartford; W. A. 
Cavanagh, North America; J. J. Johnson, 
Niagara, and F. H. Burke of the Fire Associa- 
tion. The committee represented one company 
from each agency. 

The committee did not agree to any revisions. 
Mr. Condit promised to call a meeting soon 
to take up the matter with the board. It does 
not seem likely that any revisions will be made, 
or at least if they are only two or three lines 
will be affected. 





TUSCOLA PREMIUM RETURNS. 
The following are the Tuscola annual pre- 
mium returns: 


Ww. R. mga Pheenix, Lon. 








Reliance ...... Vhenix, Hart. 
Delaware — 
Agricultural ME <atueweavnaen 5 
Milwaukee ‘ _O. H. Sloan— 
Greenwich .... Concordia .... 
Hartford Continental .... 
N. B. & American, N. J. .... 2 
Hanover ...... American, N. Y. 
Ger. Amer. Dubuque - 
BOEEINOETE cccee svecee 88 Cincinnati Und. i 
Phenix, N. Y¥. ....1% Giens Vallis ......... 39 
K. sae ie ae 122 
Springfleld .... .... % Palatine .... ...... 91 
7 eae SS 8 8=3h—6!*ehUC.WClCU SO 145 
Royal .... 118 Scot. U. & N. 236 
Connecticut — pda” aves 109 _ 
Wee DE, cciccees 58 ee $2,238 
- Conover Bros.— 
OL in wameios eh $2,645 German, Ind. ..... $244 
. A. McKee— Aachen & Mun. .... 113 
Germania .... ...... | eee 76 
i | aa 510 chitdaia 
Be, BEOGR, ceccscece 391 ee $433 
BIOL cece cove ence 237 V. S. Cox— 
DD ied é000 woes 195 American, Phila. ..3293 
Westchester .... .... 216 Merchants, N. J. .. 132 
en Ins. Co. of N. A. .. 136 
0 a, rr 56 
J. Kk. Cantrall— 
Pennsylvania .. ....$179 
Citizens, Mo. ........ 153 
m. Cen Firemens Fund .... 255 
National, Conn. .... 115 —- 
MEE eedsctdes svccas 245 TOU | ndiustadwenieacas $587 


~~ ++ 


RUSHVILLE’S MAINS ARE CORRODED. 

The water supply of Rushville, Ill., is rather 
precarious, on account of the condition of the 
water mains. Some years ago the village dug 
an artesian well and struck water several 
thousand feet down, but there is some acid in 
the water that eats the iron of the mains and 
they are now in a dangerous condition. A 
new well is now being sunk in the hope of 
finding pure water, and if successful the mains 
will be renewed. 

+ ++ 
FOWLER’S LETTER TO AGENTS. 

In retiring as Illinois state agent of the 
Home, Henry Fowler said to its agents: 

“I desire to advise that my engagement 
with the Home in this field expires by limita- 
tion January 1, 1902, and will not be renewed; 
I shall become associated with E. D. Morgan, 
manager of the company’s Ohio farm depart- 
ment, with headquarters at Columbus. In sev- 
ering my official relation here with the com- 
pany and yourselves I want you to know how 
thoroughly I have enjoyed the work for the 





| revisions in rates and getting the local agents 


| Greenup, 





. 


past two years, and how much 1 appreciate 
the hearty support you have always given to 
the Home's interest. 

“Your universal loyalty to the company has 
been the chief factor in the satisfactory results 
achieved and heretofore acknowledged by this 
office. In my judgment, there exists no more 
skillfully managed corporation than the Home, 
whether considered as a financial institution 
or fire underwriting ~organization; for fair- 
ness, promptness and excellence of service in 
all of its departments it cannot be surpassed. 
I know you are thoroughly alive to the value 
of your agency, and attest to these things at 
this time at the risk of repetition, simply 
that I may add my renewed thanks for the 
kindly reception and cordial co-operation you 
have accorded my efforts. I bespeak for my | 
successor the same co-operation you have so 
cheerfully extended to me—no one could ask 
for more.” 





PLANS TO TAKE UP SEVERAL TOWNS. 





Illinois State Board Appoints Committees to 
Visit Small Points and Make Rate 
Revisions. 





The Illinois State Board will take up sev- 


eral towns now through committees, making 





together. Committees have been assigned for 
this month, but the work will probably drag 
over into February. The towns under con- 
sideration are: 

Ava, Auburn, Compton, 
Chesterfield, Chrisman, 
Hanover, 
Toluca, 


| 

| 

| 

| 

| 

Clifton, Albion, 

De Land, Humboldt, 
Hutsonville, Lena, No- 
| 


komis, Trenton, Windsor and Genoa. 





ILLINOIS NOTES. 


Fred Schaefer of Pekin gets the Delaware 
at that place. 


A. M. Hester has purchased the agency of 
A. C. Wheeler at Colfax, IIl. 


The agency of E. P. Curtis of Metropolis, 
Ill., is transferred to W. D. Curtis & Bro. 


Fred. T. Wise, the new state agent of the 
Home for Illinois, has removed his headquar- 
ters from Springfield to Chicago. He is liv- 
ing at the Holland Hotel in the latter city. 





BERNARD CREMER, President. 
JOSEPH MILLER, Vice-President. 
CHAS. CREMER, Secretars. 


MICHAEL PFEIFER, Treasurer. 


German 
Fire Insurance 
Company 


OF 


Peoria, III. 


26th Annual Statement. 


January Ist, 1902. 


ASSETS. 


. $306,502 29 
110,790 00 
7,000 00 
56,920 74 
17,389 69 
10,926 32 


Mortgage and Collateral Loans. 
Stocks and Bonds....... , 
BE Sts c0c00 46 chodevne aves 
Cash in Banks and Office......... 
In Course of Collection......... 
Accrued Interest 





Total $5K 19,529 04 
LIABILITIES. 


Capital Stock. .. $200,000 00 


Reinsurance ‘Reserve .... 123,419 86 
Reserve for Losses................ 6,040 81 
FRE Ne Bas ov 0 cae wees pocw case bneespen 180,068 37 

TOAD ins d cece ccnscvee secs caves ..$509,5 529 04 








AMONG THE GASUALTY MEN. 


COMPANIES ISSUE A JOINT POLICY. 











Hartford Life and United States Health & Ac- 
cident Write an Interesting Com- 
bination Contract. 





A combined life, health and accident policy 
will soon be put on the market by the Hart- 
ford Life and United States Health and Ac- 
cident, the Hartford assuming the life end 
and the United States the sickness and acci- 
dent. The joint policy will be issued through 
a special department under the charge of 
Goetz & Livingstone of 272 Erie street, Cleve- 
land. They will have full charge of the busi- 
ness in the United States and have already 
opened offices in Columbus, Detroit, Saginaw 
and some other 

This plan of contract was introduced by 
the Security Trust & Life, which wrote the 
life and health part and has an accident com- 
pany to assume the personal accident liability. 
The Security has not pushed this policy very 
extensively. 

The Goetz & Livingstone contract will be 
put out extensively through the country. 
Several managers have been selected to handle 
it in various cities. 


cities. 





PREPARING FOR ACCIDENT BUSINESS. 





Royal Exchange Assurance Is Now Arranging 
Preliminaries to Entice the Field 
in New Lines. 


announced in THE WESTERN 
UNDERWRITER the Royal Exchange Assurance 
is soon to begin writing accident insurance in 
the United States. It will put its department 
in charge of a competent accident man and 
will write in all parts of the United States. 
It is possible some of the States will object to 
a fire company writing accident insurance, and 
if this stand is taken by important States, 
an American company will likely be formed 
to do the business with Royal Exchange capi- 
tal. A Pacific Coast department is already be- 
ing organized for accident business, and will 


As exclusively 


soon begin business. The business will be 
extended from there throughout the coast 
field. 





VORYS MAKES RECOMMENDATIONS. 


Suggestions as to Sick Benefit and Accident 
Associations of Other States, Also Reg- 
istry Companies. 


Superintendent Vorys of the Ohio insurance 
department finds the laws of that State do not 
provide for the admission of sick and accident 
other States, but such con- 
cerns have been admitted in the past, presum- 
ably under the section providing for the or- 


association of 


ganization of that kind of associations. Un- 
less the law is amended to cover outside as- 
sociations, Mr. Vorys will not license them 


again. 

There is no provision for the regulation and 
supervision of registry and identification com- 
panies. 

In Superintendent Vorys’ preliminary report 
to the governor recommending insurance legis- 
lation, he says: 

“Section 3630-i authorizes the organization 
of sick and accident associations, on the assess- 
ment plan. There is no provision therein for 
the admission of such companies from other 
States. Several associations of other States 
were, heretofore, licensed, under this section. 
Two such licenses continue in force, upon the 
assumption that section 3630-e authorizes the 
same. Associations of other States applying 
within the last year have been refused licenses; 
the department determining to submit the pres- 
ent status to the Legislature, and, if section 
3630-i is amended, so as to authorize the ad- 
mission of associations of other States, licenses 
will be granted to applying. associations, com- 
plying with the law. If the section is not so 
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amended, licenses, to applying associations and 
renewal of licenses of those now operating in 
the State, will be refused.” 

He says as to registry and identification 
companies : 

“Numerous so-called registry companies and 
identification companies have been in operation 
in the State for some time. They are not 
insurance companies, and are not under the 
regulation of this or any other department of 
the State. The certificate of such company is 
usually sold in connection with the policies of 
a licensed casualty company, by the same 
agent, for one fixed price. In this manner 
confusion has ariser respecting the proper 
status of such companies. Many persons pur- 
chase the certificate, or checks, under the mis- 
apprehension that they are issued by the 
casualty company, or, in some manner, guar- 
anteed by it 

“It is recommended that proper provision be 
adopted for the regulation and supervision of 
such companies, requiring financial reports and 
a disclosure of such capital as the legislature 
may deem proper, and forbiding their opera- 
tion, unless duly licensed.” 





J. T. STONE ON CASUALTY BUSINESS. 


Tells the Experience of the Company Along 
Various Lines and Makes Inter- 
esting Comment. 


President John T. Stone of the Maryland 
Casualty Company, in presenting the annual 
statement of his company, discusses various 
branches of the casualty and liability business. 
His remarks are addressed to the agents of 
the company and the plans for the coming 
year are outlined. He shows the advantages 
of belonging to the Liability Conference and 
the necessity of getting the compact rates, 
which he says are shown by experience to be 
none too high. He lays great stress on a 
careful selection of risks and asks the agents 
to reject those that have features that would 
be likely to make them unprofitable. 

Health insurance, he says, is still an ex- 
periment and his company will go slow in 
writing that class. He announces that 
bronchitis will no longer be covered by the 
Maryland’s health policy. 

The high price of plate glass in 1901 pre- 
vented a profit on that class, notwithstanding 
the general observance of book rates. Al- 
though rates were upheld much better than 
in previous years, the competition of non- 
compact companies caused some cutting. 

Ssrinkler leakage insurance was unprofitable, 
owing to several heavy losses, but a largely in- 
creasing business swelled the premium income 
above the loss account. 





CASUALTY NOTES. 


The United States Health and Accident in 
I90I wrote over $400,000 in premiums. It was 
its first year in business as a stock company, 
and its record is phenomenal. 


The Union Casualty will discontinue the 
contract of W. M. Gelderman, its personal 
accident general agent at Chicago, at its ex- 
piration. Manager Wallace is arranging for 
a successor, who will soon be announced. 


George W. Wolfley of Columbus, general 
agent of the accident department of the Pacific 
Mutual, has broken all records in writing busi- 
ness upon a single individual so far as Ohio 
or, especially central Ohio, is concerned. One 
day last week a well-known business man came 
to him and asked that Mr. Wolfley secure for 
him $100,000 accident insurance, and he wanted 
it at once. He placed the line without diffi- 
culty. 


The case of Mrs. Elizabeth M. Jennings 
against the Preferred Accident for $10,000 
will come up for the fifth time in the Common 


Pleas Court at Cleveland, January 20. Mrs. 
Jennings is the widow of the late Dr. David 
R. Jennings, a Cleveland dentist, who was 


found dead in his office one morning, with a 
bullet in his brain. He had a policy in the 
Preferred for $10,000, and the company claims 
suicide. Mrs. Jennings got a verdict once, but 
the judge set it aside. The case is one of im- 
portance to accident companies. 














LIFE INSURANGE GIRGLES. 


MORE ANNUAL FIGURES ARE GIVEN. 











Most Companies Show Gains in Almost Every 
Direction Over the Preceding Year 
in Life Insurance. 





The Home Life wrote $12,390,000 new busi- 
ness in I90I, and increased its insurance in 
force $5,576,817. Its assets are now $13,370,- 
863, an increase of $991,261. Its net surplus is 
$1,310,132, an increase of $27,544. 

The National Life, U. S. A., wrote $8,065,- 
533, a gain of over 100 per cent over I900. | 
Its issued business in December was $1,446,- 
148; the December applications were $1,460,- 
714. 

The Penn Mutual made an increase in new 
business last year of $13,000,000, making the 
total writings for the year about $65,000,000. 
This is a fine record for the Penn. As the 
new rates will not go into effect until May 1, 
the company will probably write a large busi- 
ness the early part of this year. 

The new business of the Connecticut Mutual 
for the past year amounted to $10,541,800, an 
increase of $566,411 over the previous year. 
Last year’s business in the Indiana, Ohio and 
West Virginia field, under District Superin- 
tendent Kellogg, amounted to $1,299,000. 

The Etna wrote $24,173,000 in I90I, an ex- 
pected decrease from its unprecedented record 
in 1900. 

The Federal Life wrote $2,300,000 new busi- 
ness last year, which is about the same as it 
wrote in 1900. Its insurance in force is now 
$3,500,000. 

The Security Mutual of Binghamton wrote 
$9,000,000 of new business in 1901, increasing | 
its insurance in force $1,500,000. Its total ad- 
mitted assets are $1,200,000, an increase of 
$200,000; surplus $800,000, a gain of $150,000, | 
and insurance in force $32,000,000. 








SUES THE INSURANCE BUREAU. 

The Ladies of Tented Maccabees has brought 
suit in the Circuit Court at Chicago against 
the Insurance Bureau of that city for $966, al- 
legéd to be due the order from the latter con- 
The claim grows out of a transaction 
of a couple of years ago, when the Bureau, 
which is a’sort of insurance detective agency, 
was investigating some claims for the L. O. 
T. M. The Insurance Bureau does inspection 
work for life and accident companies, both be- 
fore the policies are written and after they 
become claims, and it is sometimes able to 
compromise claims for its principals. It had 
done considerable work for the Ladies of the 
Maccabees and it is alleged it telegraphed for 
$1,000 to settle three claims in its hands. The 
money, according to Attorney Phelps, was sent 
immediately by one of the officers, without the 
authority of the Supreme Tent. The Bureau, 
however, did not reach a settlement on the 
claims, according to the attorney, and the Su- 
preme Tent subsequently settled direct with 
the attorney of the beneficiaries. 

The Supreme Tent then demanded the re- 
turn of the money, but the Bureau claimed to 
retain it as an offset to its account against the 
order. The Supreme Tent admit a small de- 
duction, but claims $966 is still due, and it is 
suing for that amount. 


++ ++ 


cern. 


NEW YORK LIFE’S HIGH MARK. 

The enormous figure of $400,000,000 has 
been set by the New York Life as the amount 
of paid business it will write in 1902. Presi- 
dent McCall made the announcement at the 
meeting of agency directors in New York on 
January 10, and also announced that he would 
make a tour of the country for the purpose of 
spurring the agents to their greatest efforts. 
What this enormous business means can 
scarcely be realized by the average man. In 
1901 the company took applications for $3,- 





000 to every $2,000 paid for, and to reach the 
tremendous figure set by President McCall 
$600,000,000 will have to be applied for. The 
effort will be watched with interest. The 
marvelous agency force of the New York Life 
has done wonders, but the increase of $30,000,- 
000 in 1901 was considered cause for congrat- 
ulation. An increase of $140,000,000 seems 
like a marvelous dream. To the energetic 
men who have built up the New York Life 
all things may seem possible, but it is doubt- 
ful if even they expect to reach this new 
mark. It is more likely set as a spur to the 
field force than with any real hope of reach- 
ing it. 
CHICAGO LIFE MEN’S MEETING. 

The January meeting of the Chicago Life 
Underwriters Association will be held on the 
28th. The association holds eight meetings 
a year, skipping the months of June, July, Au- 
gust and December. There is usually a good 
attendance and the officers always have an 
interesting programme. The full programme 
for the January meeting has not been an- 
nounced, but one of the speakers will be A. 
W. Kimball, Chicago manager of the North- 
western Mutual, who will relate his experi- 
ences on his trip to Europe. 


UNION CENTRAL LIFE HAS BIG YEAR. 





Keeps Up Its High Interest Earnings and 
Shows Excellent Gains in Every 
Particular. 





The general agents of the Union Central 
met in Cincinnati; Thursday and Friday of 
last week, rejoiced over the accomplishments 
of the past year, and enthused over the bright 
prospects of the future. The past year has 
been the greatest in the Union Central’s his- 
tory, and officers and agents are delighted with 
the results. 

The general agents were addressed by offi- 
cers from the different departments of the 
company, among them President John M. 
Pattison, Secretary E. P. Marshall, Treasurer 
J. R. Clark and Dr. A. J. Sage, the literary 
man and editor of the Union Central Advocate. 
The applications received in one day recently 
amounted to more than the entire business of 
the company for a year twenty years ago. 
The interest earnings for the year were more 
than the entire assets twenty years ago, when 
Treasurer Clark took charge of the finances. 
The investments during the past year were 
made at an average interest rate of 6.4 per 
cent, an increase of 2 per cent over the old 
rate. The real amount in real estate and cash 
was decreased to the betterment of the earn- 
ing capacity of the company. During the past 
twenty years, out of $45,000,000 invested there 
was only $55,000 lost. All of which shows 

that the finances of the Union Central have 
been judiciously and profitably handled. 





GETS OUT PARTICIPATING CONTRACTS. 

The National Life and Trust Company of 
Iowa has put out a full line of participating 
life and endowment policies. The company 
has written a large bond investment business 
and has also been writing life policies on the 
non-participating plan. With the new policies 
its agents will be equipped to suit any pur- 
chaser. 

++ + 
ILLINOIS LIFE’S FUTURE PROSPECTS. 

The Illinois Life Insurance Company is now 
making extensive preparations for the present 
year’s The officers have several 
plans in view to increase the company’s scope 
During 1901 the company wrote over $7,000,- 
000 of new business, which was about double 
the amount written during 1900. Of this $4.- 
000,000 was written in its home State. The 
metropolitan agency at Chicago wrote the 
larger part of this sum. It is the idea of the 
company to cultivate more extensively its home 
field. Hereafter Illinois, outside of Chicago, 


business. 
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will be in charge of the home office executives, 
and not a separate manager. Ohio was a star 
State in the company’s producing field, it be- 
ing second to Illinois. Missouri also showed 
up well. The company’s premium income last 
year was $425,000. The Illinois now has a 
strong agency plant and has become no small 
factor out in the field. It has grown to a 
point where it is attracting a high class of men 
and its future prospects are very flattering. 

ae ++ 

LIFE APPOINTMENTS. 
The following are the recent life appoint- 

ments : 

MICHIGAN. 


Aitna—Fredk. H. Lindsley, Detroit; H. R. Josse- 
lyn, Detroit; Ira E. Beers, Lexington. 
squitable, Ia.—B. F. Schram, Bay City; Seth 
Coburn, Vriesiand. 

Security Trust % Life—Elmer A. Newark, Battle 
Creek; Wm. D. Vandecar, Grand Rapids; A. J. 
Shannon, Jackson. 

Sun Life, Canada—Clyde L. Tuxbury, Cooper- 
ville; Richard L. Bonfoey, Grand Rapids; Jas. BE. 
Walker, Grand Rapids; Herbert Silloway, Grand 
Rapids; John O. Brown, Grand Rapids. 

Northwestern Mutual—W. L. Williams, Allegan. 

Provident Life & Trust—Wm. J. Bell, Rose City. 

Sun Life, Canada—Emma J. Gillett, Grand 
Rapids; Newton L. Gill, Grand Rapids: Robt. B. 
Ailles, Muskegon Heighis: BE. J. French, Otseg: 

Citizens Life, Mich.—Samuel Clark, Detroit. 


++ ++ 


OHIO. 


#itna—F. W. Huggins, Cleveland. 

N. Y. Life--J. H. Farrell, Louis Wirth and John 
H. Baldwin, Cincinnati; James A. Courtney, Mt. 
Healthy: Williem Buck, Eaton. 

Mutual Life—C. H. Wright, Cincinnati. 

Pacific Mutual—Clem V. Jacobs, Cleveland. 

Provident L. & T.—D. F. Pfouts, Dresden; J. C. 
Titus, Cleveland: F. B. Richards. Youngstown. 

#tna—Cavie Richardson, Canton; Warren Craig, 
Cleveland. 

Bankers, Des Moines—Arthur Tucker, Manches- 
ter: John Cooney, Ada. 

Fidelity Mutual Life—J. F. Defenbacher, Canal 
Dover. 

Northwestern Mutual Life—Allan P. Getzman, 
Carrollton. 

om Savings—James H. Topp'’ng, Cincin- 
na 

Provide nt Life & Trust—Clifford S. Ridge, Cin- 
cinnati. 

Security Mutual—Frank Fargo, Columbus; H. A. 
Stewart, Cincinnati; Thomas E. Warren, Wellston. 





OFFICERS NOT YET ANNOUNCED. 

The Mutual Life of Illinois, the new com- 
pany being promoted by George W. Riggs 
of Chicago, has not yet announced its officers. 
Mr. Riggs is being successful in the pre- 
liminary work and has some splendid men 
for directors. It was stated that Attorney 
Ashcroft of Chicago would be president. He 
is financially interested, but holds no exec- 
utive position. The report that Charles A. 
Stevens, the silk store man, was a_ stock- 
holder, proves erroneous. The late Dr. J. S. 
Bloomingston of the Investigator was to have 
been a director, but not an officer. Dr. 
Bloomingston was one of Mr. Riggs’ closest 
advisors. The Mutual’s prospects are cer- 
tainly flattering for its future. 

LIFE COMPANIES WILL EXPAND. 

Most of the Indiana life companies are in- 
tending to branch out this year, and several 
of them will enter a number of new States. 
The State Life, which is already in thirty 
States, will enter one or two more. The 
American Central will soon enter Missouri and 
other States. The Inter-State, which has here- 
tofore confined its operations to Indiana, will 
enter some of the surrounding States as soon 
as arrangements can be completed. 

++ ++ 
LUST SUES FOR DAMAGES. 

Philip G. Lust, Illinois state agent of the 
Des Moines Life, has commenced suit at Chi- 
cago against William Scharf for $10,000 for 
defamation of character, and has had Scharf 
and two other men arrested for criminal con- 
Spiracy. He states that he will commence civil 
Suits against the others in a few days. He 
alleges that Scharf and the others, named 
Annis and Krueger, told policyholders of the 
company that he had misrepresented the con- 
tracts, and also made statements derogatory 
to his character. Scharf is a painter and 


Solicitor for a fraternal insurance association. 


to swing the Illinois policyholders of the Des 
Moines Life over to his company. 


OVERTURES FOR REINSURANCE. 


Scandinavian Mutual 


* company was not mentioned and the party 
probably has not yet made a proposition to one. 
is eighteen years old, 
ooo of insurance in force and $2 
1900 was $251,372, 


An ol sage company 
would not have 
the association. 


PLATTER GOES TO CLEVELAND. 


Chicago office of the 
will go to €leveland February 

















Horton has just been appointed Ohio 
state agent of the Connectic 


TO RENEW THIS YEAR 


renewing them 





He made the statements, it is said, in the effort 











pany is otherwise notified it issues the new 
policy when the time for renewal comes 
around 

The term policies are heavily loaded, and 
men desiring mere term insurance can get 
better rates with other companies The pre- 
sumption is that those who take the Provident 
Savings’ policies intend to renew. As the 
company is under no expense in making the 
change, no extra commissions being paid, it 
can offer a better proposition at the attained 
age than other companies. It ‘thus has 
strong advantage and states it will r 
of the business 


etain most 
The convertible term policies are extremely 
profitable, according to the company, whether 
they renew on other plans or not. The load- 
ing is much more than is needed 


LIFE NOTES. 


The Provident Life and Trust has raised 
its limit on a single life from $50,000 to $75,- 
000. : 

The Union Central is issuing no new forms 
of policies with its new rates, the only charge 
in its contracts being in the values. 


President Wyman, of the National Life Un- 
derwriters Association, was at St. Louis this 
week attending a meeting of life men there 


J. D. McCalmont, who was Cleveland man- 
ager of the Mut ual Life of New York, under 
L. C. Lawton & Son, has gone to Buffalo, N. 
Y., as general agent for the Canada Life 


The agents of the Prudential will hold their 
annual convention in New York on January 
22, at which all the officers and the agents 
who have made a good record in 1901 will be 
present. 

The general agency of the A=tna Life at 
Peoria, Ill., leads all others of that company 
in the amount of business written and pre- 
miums paid last year. R. W. Kempshall and 
J. E. Keene are the managers 


The Provident Savings Life has appointed 
Charles E. Dahlke cashier of its Cincinnati 
office, which is one of the largest branches it 
has. Mr. Dahlke has been cashier of the 
Cleveland office of the company 

W. J. Broome, home office special of the 
Northern Central Life, is opening up the Pitts- 
burg territory for that company, and may lo- 
cate there permanently as superintendent. Mr. 
Broome is an old Prudential man 


E. T. Pape, superintendent of Chicago dis- 
trict No. 1 of the Prudential, has surpassed all 
records in industrial insurance. He has been 


the leader in increases for three 
years among all the districts in th 
The New York Life was the first insurance 
company to pay its taxes in Michigan this 
year, its check for $16,643 having been re- 
eived by the department January 10. It paid 
the taxes on $832,200 premiums collected it 
1901, 


successive 
e country. 








W. L. Davis, cashier at the home office of the 
Union Central, will resign to go into field 
work for the company. He has been with the 
Union Central for fifteen years in various posi- 
tions in the office, but sees better 


in the outside work. 
The Cleveland Life Underwriters Associa- 


I 


opportunities 


tion 1s meeting with success in extending its 
membership to jembrace outside points in 
northern Ohio. Many favorable replies have 
been received to the letters recently sent out 
by Cleveland general agents, and many more 
are expected now that the rush at the end 
of the year is over 

Two life insurance policies, aggregating 
$125,000, have just been delivered to Mrs. M 
ll of Grand Rapids, Mich., by the 
jfe. Mrs. Bissell’s policies now ag- 
gregate $250,000, making her rank second only 

Mrs. Leland Stanford of California as the 
heaviest insured woman in America. It is un- 
derstood that the policies just taken out ar 
entirely in favor of certain charitable worl 


The Metropolitan ic 
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pushing its ordinary 
business through industrial staffs very greatlv 
in the middle western States ( \ Weigel 
devotes his whole time to this work in Ohi 


and Indiana. He takes uo both the industrial 
and ordinarv work. R. N. Enos, who was re 
cently appointed sunervisor of the ordinary 
branch for Ohio. Indiana. Michigan and Ken- 


tucky, addresses the industrial staff exclusively 


on ordinary branch business 
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S FOR LIFE INSURANCE FIELD WORKERS. 


‘eg we ‘ec Educational and Semi-Technical Features Discussed. < < 





ing bond endowment contracts, pat- 
} terned after the Iowa companies 
which specialize on them. 
companies are debating the matter and may 
decide to enter the field. 

The Franklin Life of Springfield, Ill., adopted 
the plan and is putting out a large number of 
contracts. Its agency force finds them splen- 
did sellers and a sort of diversion from regu- 
lar life insurance. 





Even yet a few 


an 

The bond endowment contract was originated 
by Secretary C. C. Crowell of the Northwest- 
ern Life and Savings of Des Moines. He was 
general agent of the New York Life for seven- 
teen years and devised this new plan, organ- 
izing the Northwestern to carry it out. The 
Northwestern has made a phenomenal record 
with this class of business, increasing its assets 
from $44,000 in 1896 to over $850,000 in 1901. 
The National Life and Trust, Mutual Life and 
Trust and Security Life and Savings have 
since been organized to write this business. 

The plan is to charge $30 for each share 
every year and at the end of a ten-year period 
the company guarantees to return $300 on the 
amount paid in. In case of death, different 
plans are followed. The Northwestern pays 
one-half the face of the contract if death occur 
during the first five years, and the full face 
value during the last five years. The Na- 
tional Life and Trust and the Franklin pay 
120 per cent of the premiums paid up to the 
time of death. 

an 

The company, of course, makes its main talk- 
ing point the anticipated accumulations which 
it estimates will go to the policyholder in addi- 
tion to the guarantee. The main criticism of 
this form of contract comes along this line. 
An estimate of the Northwestern’s contract, as 
given by the company, is as follows: 

DEPOSITS. Cash Payable Results, 10 


at Death. Years. 
Shares. Month- Annu- ist5 245 Guar- Estim'd 
ly. ally. yrs. yrs. antee. CashVal 
$ 300 $ 300 $ 500 
600 600 1,000 
900 900 1,500 
1,000 1,000 1,667 
1,200 1,200 2,000 
1,500 1,500 2,500 
1,800 1,800 3,000 
2,400 2,400 4,000 
3,000 3,000 5,000 
6,000 6,000 10,000 





is in the nature a 


While this contract 
refined bond investment scheme, yet the actual 


guarantees can be met with ease. There is 
but little insurance feature about the contract. 

The exaggerated estimates of life agents as 
to deferred dividends can be used in bond en- 
dowment contracts even more seriously, and 
yet the companies are probably guarding 
against this vulnerable point more than they 
did two years ago. 

The savings come from lapses, interest earn- 
ings and penalties. A lapsed policyholder for- 
feits all his reserve. Within a year’s time after 
the premium falls due, he may be reinstated 
by paying all past due premiums and a fine of 
10 per cent per annum on such overdue pre- 
miums. 


Loans will be made after the third year, 
equaling 64 per cent of the premiums paid, 6 
per cent interest being charged. The loan 
values become cash values. 

The first year’s insurance is regarded as 
term. No medical examination is required but 
a certificate of health only is exacted. After 
the first year $27.30 out of every $30 is counted 
reserve, 

The New York Life’s “Savings Bond” con- 
tract is similar to the policy of the Iowa 
companies. It issues a bond in denominations 
of $50 for a fixed single premium of $40; guar- 





| 
| 
| 
| 
| 
| 
| 
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anteeing a cash value of $55 at the end of 
twenty years, the policy participating in the ac- 
cumulations. If death occurs within two years, 
the purchase price is paid; after two years 4 
per cent interest added. No medical ex- 
amination is required. 

Liberal commissicns are paid on these con- 
tracts, some general managers having secured 
a large annual stipend by their extensive writ- 


is 


ings. All the first premium goes to expenses. 
The premiums are the same on all ages, 5 
to 60, wherein the contract can be procured. It 


is difficult to compare this contract, therefore, 
with a ten-year endowment. 
aN 

Take $1,000 payab!e in ten years on the 
Northwestern Life and Savings plan at age 35. 
It costs $100. The net annual premium, Ac- 
tuaries 4 per cent table on a ten-year endow- 
ment $1,000 policy is $85.03. In the North- 
western contract only $500 insurance is given 
the first five years. In the higher ages during 
the last five years, the $100 premium is scarcely 
high enough to cover $1,000 insurance, but it 
is overcome by the insurance being scaled the 
first five years. The net annual premium on a 
ten-year endowment for age 55 is $93.45. 

So far as the companies being able to carry 
out their contracts on the premium charged, 
there is no question from an actuarial stand- 
point. As before stated the results in addition 
to the face of the policy at maturity are the 
speculative element. No polity has as yet 
matured on this plan. The companies have had 
little so far to pay out, which accounts in part 
for their remarkable growth. 

If at maturity the estimates given policyhold- 
ers are proven to be greatly exaggerated, it 
will be a body blow to this form of contract 
and will seriously impair the reputation of the 
companies writing it. Even with companies 
discouraging high estimates, many agents will 
find this a cleverly devised policy to appeal to 
the gambling instinct so firmly embedded in 
Americans. There is nothing irregular or im- 
possible in the guarantees, the chance for de- 
ception being outside what is guaranteed and 
finding free play in the estimates. 

aN 

It is safe to presume, however, that an in- 
vestor will secure a reasonable interest return 
on his money, and is willing to take chances 
on the rest, counting it so much velvet. 

All these companies are old-line, legal re- 
serve, the reserve being deposited with the 
state insurance departfnent in case of the Iowa 
companies and the Franklin. 

With the growing popularity of investment 
contracts, the Iowa bond plan has found a 
ready sale, especially with the companies issu- 
ing the policy being organized under the legal 
reserve laws. The “Savings Bond” of the New 
York Life has lent the approval of one of the 
largest companies to the Iowa endowment. 

The question next arises as to the advisability 
of a company writing straight life and endow- 
ment forms adopting the Iowa contract. If 
agents are given to exaggeration and sell these 
contracts not on guarantees, but on estimates, 
the reaction of a large Iowa bond business will 
be detrimental at maturity. It is impossible to 
make more than reasonable earnings. When 
agents present fiction instead of fact, there will 
eventually be an army of disgruntled policy- 
holders. 

Another feature is the effect of selling such 
contracts on agents trained to soliciting regu- 
lar forms. The contract is different as is the 
style of argument. The tendency is to con- 
fuse the agent, the same in a measure as is 
noted in agents transferring assessment policies 
to a legal reserve standard. Agents find the 
Iowa contract a good seller, a diversion from 
their accustomed work and they are inclined 
to lose sight of the regular forms in their 
campaign for bond-endowments. 


| 
| 
| 








PROTECTION WANTED AS 10 
REBATED FLOATING BUSINESS 


The large amount of so termed “floating 
business” written during December has 
called attention of companies not writing it 
to the danger of having it thrust upon them 
unconsciously. Several men in large cities 
have discovered that each year there is a 
certain amount of cheap insurance to be had. 
They carry a full line for which they have 
paid the entire premium and continue it from 
year to year. This they keep up to protect 
their family and business. 





an 

When policies are offered in good com- 
panies at bargain counter rates, the man of 
some means is willing to gamble on a line 
of speculative insurance. He only carries it 
for the year and then shifts to another com- 
pany. It is amazing what a large class of 
speculative insurants have been bred and edu- 
cated. A few years ago there were five or six 
companies that were susceptible to high pres- 
sure business, and it was an easy matter for 
an insurant to run the gamut and thus return 
to the original company every five years. 
With some companies abandoning high pres- 
sure methods, the number that will accept one 
year floaters is reduced. The result is that 
the floater who has traversed the full circuit 
is at a loss to know where to locate for the 
ensuing year. The floaters become so well 
educated in carrying one year insurance at 80 
or 90 per cent off that it becomes a_ habit. 
They seek channels in which to sail and often 
write to agents to call. Then figures are 
sought for a block of insurance. 

The curtailment of “floater” facilities has 
caused the “rounders” to seek bids from re- 
putable companies. A floater knows he can 
not return to the same company after a lapse 
of only two years. His whilom friends, 
therefore, ‘visit different offices to get the 
highest brokerage, and if a deal can be ef- 
fected, almost all this is rebated to the as- 
sured. * There has arisen in the large cities a 
professional set of floaters, or men who will 
taxe out a line of insurance at a low figure 
only for the year and never intend to re- 
new. 

aN 

Last December considerable of this insur- 
ance flotsam was offered to reputable com- 
panies and it became a question how to deal 
with it, as the applicants were all insurable. 
Some general agents demanded a check for 
two years’ premiums. 

President Wyman of the National Asso- 
ciation of Life Underwriters calls particular 
attention to this class of business and cites the 
action of a company that required an affidavit 
from a known floater to the effect that he re- 
newed his policies at the full premium taken 
out December of 1900. 

It seems certain that reputable companies 
will need tc watch carefully this speculative 
class of insurants. As long as the bonus 
system of compensation prevails and until the 
companies cease goading their agents beyond 
their normal capacity, this floating business 
will be written. When an agent is spurred on 
so that his natural powers are strained, he is 
forced to resort to unnatural and unethical 
methods. 

Rebating is due solely to the companies and 
not to agents. An agent pursuing his even 
course will not rebate. He wants his full 
commission and he should have it. It is only 
when the driver makes him cover two miles 
when he should have only traveled one m 
the same length of time that brings on fe- 
bating. It is an excess reward for business 
that the agent cannot produce at the regular 
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price. When he is thus compelled to seek 
this high pressure class, he does not talk in- 
surance, but only “price.” An agent sgon 
gets demoralized and is unable to sell insur- 
ance on its merits. He soon rebates where 
there is no excuse for it. So long as com- 
panies are willing to resort to such methods, 
rebating will be prevalent. 

An agent should soon be able to discern a 
speculative risk. If he has his full quota of 
insurance which he renews from year to year, 
and is only in the market for a year’s pro- 
tection, he should be dropped at once. 

Many agents speak of the hot competition 
in December and bewail the loss of business 
which they think has been diverted from them 
by unprofessional methods. However, much 
of this supposed lost business is merely “float- 
ing’ and would not have been written at a 
full premium. It will generally be found that 
when a floater desires insurance that is to 
protect his interests he seeks other compan- 
ies than those who have been so generous 
in the way of rebates. He knows such com- 
panies cannot give good returns because they 
will :pay out in rebates what should be given 
in dividends. 

If a reputable company is caught by floaters 
it means a dead loss, as the policies will not 
renew. - This prostitution of the life insur- 
ance business has certainly become a curse on 
the calling. 

ss KS SK 


JANUARY IS A GOOD LIFE 
INSURANCE WORKING MONTH. 





At the beginning of the year life insurance 
agents naturally watch their competitors to 
see what policy they follow as to contracts. 
The usual custom after the great December 
rush is to rest on one’s oars during the early 
weeks in January until the atmosphere seems 
brisk enough to start on another year’s work. 
Several companies lose fine chances of getting 
excellent returns during January, owing to 
this period of inactivity during the first part 
of the month. The companies are busy at the 
home offices getting out the annual figures 
and there seems to be really no inspiration 
for an agent to get to work. 

Some managers have their agents on a 
yearly contract, the amount of commission or 
bonus for the new year largely depending on 
the writings of the year previous. New con- 
tracts have to be formed and data must be 
gathered together from the year’s labor on 
which new contracts are made. They do not 
know in what position they stand with the 
manager and for that reason have not the 
spirit to start out without some definite knowl- 
edge of their compensation. 

The managers that have continuous con- 
tracts with their agents are fortunate in not 
being subjected to this annoyance of having 
to make contracts every year. They gain 
very much in time and January is really a 
good month for life insurance if the month is 
used wisely. A great mass of insurance in- 
formation is always promulgated during the 
December campaign. Almost every one has 
been approached with some sort of a propo- 
sition. January is a good month to take ad- 
vantage of the sentiment that has been en- 
gendered during the previous month. There 
are a great many who do not take out life in- 
surance during December, who are in a good 
mood to do so during January. The large com- 
panies particularly, owing to their great num- 
ber of agents and various advertising schemes, 
create considerable of a wave in favor of life 
imsurance. January is a splendid month to 
use the argument that the year should be be- 
gun aright. The men who have to readjust 
their contracts lose these early days in the 


year. 

s+ Ss 
_E. L. Jaynes, formerly special agent for the 
New York Life at Delaware, Ohio, has been 
| stoner superintendent of agents for-the 


uitable, under Manager L. I, Morse at Co- 
lumbus, 





STRANGE STORY WHEREIN 
THE ATNA TRIUMPHED. 


Life underwriters have been amused at the 
way a prominent New York life company got 
up one of its policies, issued to a prominent 
business man at Sycamore, Ill. The com- 
pany heard that the assured’s mind was af- 
fected and that he was likely to go crazy, 
and sent a man out to get the policy at any 
cost. The assured saw that the agent was 
anxious to get the policy and he also learned 
why. He had no objection to giving it up, 
provided he got a good bargain, and he did 
what he could to confirm the belief that his 
mind was unsound. He finally surrendered the 
policy for considerable mgre than he paid for 
it, and the agent congratulated himself on his 
success. 

A short time after this Fred. B. Mason of 
the AEtna at Chicago went to Sycamore to 
pay an endowment that had matured, and 
while there called on the AEtna’s medical ex- 
aminer. The examiner told him of the policy 
that had been taken up, and also that Mr. 
Patten, the man who had held it, would un- 
doubtedly want some new insurance. He said 
the man was perfectly sound and one of the 
brightest men in the State. He is a manu- 
facturer of farm implements, with a growing 
business, and has an gnergetic, intense manner 
and a habit.of making up his mind quickly. 
Mason got his points and went to see him. 
He sent in his card and in a short time a man 
came out and said: “Are you Mason?” 
Mason acknowledged his identity and the man 
continued. “I’ve been looking for you. I’ve 
got a list of all the life men in the country 
and you're the only one that hasn’t been here 
before.” Then, glancing at the card in his 
hand, he said: “A&tna, eh? What’s your rate 
on a twenty-payment life?” Mason told him 
and he said: “I'll take $10,000.” The applica- 
tion was. written and Patten promised to see 
the examiner in a day or two, but he delayed 
and Mason went out to see him two or three 
times before he was finally examined. In- 
cidentally he wrote him for two more policies, 
$5,000 on the ten-payment and $10,000 on the 
fifteen-payment plans. Patten wanted more 

_ 





insurance, and as he now had the limit in the 
7ZEtna Mason thought it no sin to write him 
for $25,000 in another company. He wanted 
a low rate term policy, so Mason offered him 
the Penn Mutual, which has one of the low- 
est term rates in the country. It happened 
that the mar with whom Patten was going to 
put up the policy as collateral security is an 
enthusiastic admirer of the Penn, so that was 
satisfactory and the policy was written. 

Mason had now acquired the habit of insur- 
ing Patten and as the A&=tna had raised its 
limit on a single life he wrote $25,000 more in 
that company, and $25,000 in the Penn Mutual 
on the ordinary life plan, making a total of 
$100,000. Naturally in writing all this insur- 
ance the companies learned of the supposed 
impairment of the risk and as the examiner 
was positive it was all right they set out to 
trace the origin of the report that Patten was 
insane. 

It seems that the neighboring towns of De 
Kalb and Sycamore are fierce rivalsk—De Kalb 
being on the main line of the Northwestern 
Railway and the home of the rich Elwoods of 
barbed wire fame, who own most of the town, 
while Sycamore is on a branch line and a live 
manufacturing place. Sycamore also has the 
county seat and the citizens of De Kalb are 
trying to have it removed to that place. 

Patten had $15,000 in the Mutual Life, and 
desiring to increase his insurance applied for 
$5,000 in the New York Life. That company 
sent an inspector to leok up the risk. The 
inspector went first to De Kalb, as it is close 
to Sycamore and more easily reached. Patten 
is rapidly gaining the supremacy in his line of 
business in that part of the county, and one of 
his competitors in De Kalb had recently gone 
into bankruptcy. This centered all the bitter- 
ness against Sycamore on Patten, and when 
the inspector made inquiries he was informed 
that “he was an erratic sort of fellow, who 
thought himself a Napoleon of finance,” and 
that he was then at a sanitarium where he was 
being treated fer nervous prostration. It was 
also said that he would very likely become de- 
ranged. The inspector stopped only to con- 
firm the report that he was in a sanitarium and 
the New York declined the risk and advised 
the other companies what it had found. It 








Ord. 10-pay. 
life. life. 





a 
SSeesexees 


8B 
Bs 
32 





43 
40 
44 
55 
wo 
08 
51 
06 
73 
53 
48 
59 
87 


a; 
B 
S 





Rates of the Security Mutual Life. 


Herewith are presented the new rates of the Security Mutual Life of Binghamton, 
which adopts the 3 per cent reserve basis for its life policies on February 1. 
dowment policies have been on the 3 per cent basis for some time. 
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was on this information that the Mutual acted, 
aided by Mr. Patten’s shrewdness and, per- 
haps, his sense of humor. As a matter of fact 
he was at a sanitarium, but it was to attend 
his sick wife and not for his own treatment. 
The Northwestern Mutual received the same 
information and when Mr. Patten applied for 
$25,000 in that company they invited him to 
Milwaukee, where he was examined by the 
company’s chief medical officers and accepted. 
This was a good joke on the other compa- 
nies, but it led to another one where the A£tna 
turned the trick on the Provident Savings. 
Mr. Patten has frequently introduced friends 
of his to Mr. Mason and recommended his 
company, and a short time ago he introduced 
a Mr. Jeffries, a wealthy lumberman of Janes- 
ville, Wis. They tried together to close him 
for $25,000, but the Provident Savings had 
the start of them and it was a close race to a 
hot finish. The Provident Savings agent had 
him almost closed and had the examiner wait- 
ing, but he went back to Janesville without 
signing the application. The agent felt sure of 
him and wired New York and had an examiner 
appointed at Janesville, and wrote Mr. Jef- 
ries he could be examined there. Mr. Jeffries 
didn’t stop long enough to get his mail, but 
it caught up with him at Rhinelander, Wis., 
and supposing any physician would do he went 
to one he knew there to be examined. It hap- 
pened that the physician was an examiner for 
the ZEtna Life, and as he was a friend of Mr. 
Jeffries, he succeeded in writing him in that 
company. So the tna won out after all. 
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NEW POLICIES THAT HAVE 
RECENTLY BEEN ISSUED. 


The following is the ten-year endowment 
bond contract of the Franklin Life of Spring- 


field, Ill.: 
No. 00000. Amount, $1,000.00. 


Tue FRANKLIN Lire INSURANCE COMPANY 
oF ILLINOIS. 


Hereby promises and agrees to pay one 
thousand dollars in gold coin of the United 
States of America of the present standard of 
weight and fineness at its home office in Spring- 
field, Ill., to D. H. Livingston (the bond- 
owner), or to the legal holder hereof, on the 
first day of October, 1911, and to pay in addi- 
tion thereto, in like gold coin, the accumulated 
profits then apportioned. 

This bond is issued in consideration of the 
written and printed subscription herefor, which 
is hereby made a part of this contract, and of 
the payment of one hundred dollars, being the 
deposit required to purchase the benefits here- 
under during the first year, and in considera- 
tion of the deposit of a like amount on or be- 
fore the first day of October in every year 
thereafter, until deposits for ten years have 
been duly made or until the prior death of the 
bond-owner. 

The promises, agreements and conditions 
stipulated on the second and third pages hereof 
form a part of this bond as fully as if recited 
at length over the signatures hereto affixed. 

Springfield, Ill, October 1, 1901. 

SPECIMEN Bonn, 
SPECIMEN Bono, President. 
Secretary. 


STATE OF ILLINOIS. 
INSURANCE DEPARTMENT. 


Springfield, Ill., Oct. 1. 190: 
This bond is registered and secured by pledge 
of bonds, stocks or securities deposited with 
this department. SPECIMEN, 
Insurance Superintendent 


LOANS. 


After this bond shall have been in force 
three years (deposit having been made to the 





THE ATNA LIFE 


has a little excellent territory in 
Ohio not yet occupied. Three good 
agents wanted immediately. 


COLLIN FORD, Manager. 


Aetna Bidg., 413 Vine St., Cincinnati, 0. 
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next succeeding anniversary) the company will 
loan, on the sole security of this bond, the 
amount stated in the following table (less any 
existing indebtedness) upon execution of 
blanks therefor furnished by the company, in- 
terest to be at the rate of 6 per cent per an- 


num, in advance. 
a~ 
TApBLe oF LoAN VALUES. 

Loan 
At end of value. 
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Upon receipt by the company of satisfactory 
proof of the death of D. H. Livingston (the 
bond-owner), prior to the first day of October, 
1911 (provided this contract is then in force), 
Alice Livingston, the bond-owner’s wife, or in 
event of her prior death, the bond-owner’s 
executors, administrators, or assigns, shall, 
upon due surrender of this bond, be entitled 
(subject to any existing indebtedness) to one 
of the following 


aN 
Options OF SETTLEMENT: 


First.—To receive in cash an amount equal 
to 120 per cent of the total deposits made here- 
under, or, 

Second.—To receive a paid-up bond for an 
amount equal to the total deposits made here- 
under, said bond to be payable on the first day 
of October, 1911, together with the accumu- 
lated profits then apportioned. 


an 


AGREEMENTS AND CONNITIONS. 


I—All deposits are due and payable at the 
office of the company, in the city of Spring- 
field, Ill., but at the pleasure of the company, 
suitable persons may be authorized to receive 
such deposits at other places, on or before the 
dates due, but only on the production of the 
company’s receipt therefor, signed by the presi- 
dent or secretary and countersigned by the au- 
thorized person to whom payment is made. 
Although the contract is based on the receipt 
of deposits annually in advance, the deposits 
may be made in semi-annual or quarterly in- 
stalments in advance, in accordance with the 
company’s table of rates, but in such case any 
future instalments, which at the maturity of 
the contract are necessary to complete the full 
year’s deposit, shall be deducted from the 
amount of the claim. It being understood that 
the payment of a semi-annual instalment of 
the deposit hereunder shall not continue this 
bond in force longer than six months, nor a 
quarterly instalment longer than three months. 
Notifications of deposits becoming due are 
regularly sent to the bond-owner, but without 
any agreement on the part of the company toe 
do so..and without any responsibility for their 
omisstons or miscarriage. 

II.—Failure to make any deposit (when due) 
under this contract, will render it null and 
void, and all payments theretofore made here- 
under will be forfeited to the company, except 
as otherwise provided herein. 

III.—Should default be made at any time 
hereafter in making a deposit due upon this 
bond, the company will waive such default and 
accept the deposit, provided the amount there- 
of, with interest at 6 per cent per annum from 
the date of such default, be paid to it within 
thirty davs after such default. 

IV.—This bond is issued with the express 
understanding that the bond-owner may. pro- 
viding this bond has not been assigned. change 
the beneficiary or beneficiaries, at any time dur- 
ing the continuance of this bond, by filing with 
the company a written request accompanied by 
this bond; such change to take effect upon the 
endorsement cf the same on the bond by the 
companv. 

V.—The company declines to notice anv as- 
signment of this bond until the original as- 
signment, or a duplicate or a certified conv 
thereof shal! hove been filed in the company’s 
home office. The company will not assume 
any responsibility for the validity of an assign- 
ment. 

V1L—This bond and the subscription therefor, 
taken together. constitute the entire contract. 

No agent or person, except the president or 
secretary of the company at its office in Spring- 
field, Tll., has nower on behalf of the company 
to make, modify, or alter this contract. to ex 
tend the time for making a deposit, to bind the 
company by making any promise, or by accept- 












ing any representation or information not con- 
tained in the subscription for this contract. 

It is agreed and understood that this bond 
and the subscription for the same shall be 
governed and interpreted by the laws of the 
State of Illinois. 


a. 
CONNECTICUT MUTUAL LIFE 


AND ITS MAIN FEATURES 


The remark is often heard in the field that 
the Connecticut Mutual ought to write more 
business with its plant. It is well known, has 
large assets, and maintains offices in all the 
large cities and, it would seem, could easily 
write several times its present volume of 
business. It writes only about $10,000,000 a 
year, while companies with one-fourth or 
one-sixth of its assets write more. Only five 
companies have greater assets, but more than 
twenty-five write more business. 

The Connecticut Mutual is one of the oldest 
life companies in the United States, having 
commenced business in 1846. It has always 
been among the ultra conservatives and has 
pursued a cautious: and economical policy 
both in its investments and insurance writ- 
ings. Its charter insures perfect mutuality 
between members and it has always been 
foremost in introducing features in its policies 
to secure the greatest equity to the policy- 
holders. Its charter originally required the 
apportionment of dividends annually, but it 
was amended to allow the directors to adjust 
the dividends according to discretion. The 
company has, however, always apportioned 
the surplus annually, whether the dividends 
were withdrawn annually or allowed to ac- 
cumulate. 

a~ 

Its policies are plain contracts of insurance 
drawn to best safeguard the interests of the 
company as a whole and the individual policy- 
holders. Privileges and conditions not nec- 
essary to the proper protection of the assured 
and the company have not been inserted. The 
policies provide for automatic paid-up insur- 
ance in case of lapse and grant surrender 
values after ten years a little less than the re- 
serve. In case of non-payment of any pre- 
mium the surplus credited to the policy is 
applied to keep it in full force, but there are 
no other privileges or options. 

The Connecticut Mutual was the first life 
company in Hartford, having received its 
charter in May, 1846. Its first president was 
Eliphalet Bulkeley, who was also the first 
president of the A2tna Life and father of Mor- 
gan G. Bulkeley, the present chief executive 
of that company. He held the office little 
more than a year, when he was succeeded by 
James Goodwin, who held it until his death in 
1878. Jacob L. Greene was then elected to 
the presidency and he has since been one of 
the strongest figures in the life insurance 
field. He is a man of decided opinions and 
in his annual reports and other writings he 
has defended the conservative policy of the 
Connecticut Mutual and vigorously criticised 
the wasteful tactics of some other companies. 
His most notable writings were his attacks 
on the tontine system of insurance, which he 
opposed from the first and wnich has now 
been abandoned by all companies. This plan 
involved the forfeiture of the dividends by 
policyholders who died during the _ tontine 
period, and the forfeiture of everything by 
those who lapsed. The semi-tontine -plan, so- 
called, involving the forfeiture of dividends 
only, is now used by most companies. 


an 
Mutual has never paid 
high commissions, the management believing 
it a duty to keep the expenses within the 
loading for that purpose. This fact perhaps 
explains why it writes a comparatively small 
business, and it was at first the cause of much 
dissatisfaction among its agents. In the early 
days they once attempted to get control df 
the company for the purpose of launching 
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out on a more ambitious scale, but the man- 
agement was sustained by the policyholders 
and the malcontents were discharged. 

In its early days it adopted the premium 
note plan, taking the policyholder’s note for 
one-half of the first four premiums, the notes 
becoming liens on the policies until canceled 
by the dividends. The amount of these notes 
held by the company at one time reached the 
total of $11,000,000, but the plan was long 
ago abandoned and the present value of the 
notes outstanding is less than $900,000. 

a~ 

The company has always exercised the ut- 
most care in its investments and has earned 
a higher rate of interest than any other large 
eastern company except the Mutual Benefit. 
A large proportion of its assets are in mort- 
gage loans, which under its charter can be 
made for only half the value of the property. 
Its conservatism in this regard led to an at- 
tempt on the part of speculators shortly after 
the civil war to get control of the company. 
In the boom following the war real estate in 
the suburbs of Hartford was bought at high 
prices, and when the boom collapsed the 
speculators appealed to the Connecticut 
Mutual for aid, and when loans were refused 
they laid plans for getting the control in their 
own hands. They secured the passage of a 
law changing the method of electing directors 
and set about collecting proxies. The plot 
was discovered a few days before the meeting 
and the plotters defeated, the members again 
demonstrating their confidence in the manage- 
ment. 


The Connecticut Mutual was the pioneer in 
adopting the 3 per cent reserve on its con- 
tracts, the change from a 4 per cent reserve 
being made in 1882. The 4 per cent reserve 
was the highest one in use by life companies 
at that time, and the Connecticut Mutual was 
severely criticised for imposing am unneces- 
sary expense on the policyholders. But in 
the last four or five years all the important 
eastern companies, as well as the Union Cen- 
tral and Northwestern Mutual, have adopted 
either the 3 or 3% per cent reserve for new 
business, and the New York Life has put all 
its business on the 3 per cent basis. 

President Jacob L. Greene first became con- 
nected with the company in 1870, resigning 
as assistant secretary of the Berkshire to ac- 
cept a similar position with the Connecticut 
Mutual. In 1871 he became secretary, and in 
1878 he was made president. John M. Tay- 
lor, the vice-president, succeeded Mr. Greene 
as assistant secretary, and became secretary in 
1878, when Mr. Greene was promoted to the 
presidency. He was made vice-president in 
1884. The other officers are David H. Wells, 
actuary, who attained that position in 1881, 
having been for five years previous in the 
actuarial department; Herbert H. White, 
secretary; John D. Parker and William H. 
Deeming, assistant secretaries; Charles Hilde- 
brand, assistant actuary; George R. Shepard, 
medical director; Edward K. Root, assistant 
medical director; Charles D. Alton, medical 
teferee; Elisha Risley, superintendent of 
agencies, and John L. Bunce, assistant super- 
intendent of agencies. 

President Greene has always deprecated the 
“strenuous life” of the high pressure com- 


panies. There are many good points about 
the Connecticut Mutual’ which might be 
emulated. While it may be at an extreme in 


one way, yet this conservative sentiment acts 
as a stay in the maddening torrent. Its 
business is that which persists and its returns 
to policyholders are excellent. 





Canada Life Assurance Co. 


Established 1847. 
GET IN on the GROUND FLOOR 


Something interesting to Agents in regard 
to contracts for Ohio. 


Address F. B. CARR, Manager. 
317-320 Cuyahoga Building, Cleveland, 0. 





TALKS WITH ACTIVE AGENTS 
ON PRACTICAL SOLICITING. 


While many men enjoy a stiff contest, and 
competition is really courted, yet many agents 
feel that it is a waste of time to argue with a 
man who is considering three or more different 
companies, getting estimates, guarantees, etc. 

The “still hunt” agent does not care to 
bother with a prospect who is entertaining 
several propositions. It is very easy to put 
down figures, but usually a competitor can be 
squelched by having the prospect ask if he or 
his company will personally guarantee the esti- 
mates he so glowingly writes with a fine Italian 
hand. 

A man does not enter any business enterprise 
unless he is confident of success. He takes into 
consideration the various contingencies, the 
possibilities and likelihood of failure. He 
makes some estimates himself based on his 
judgment, that of others and experience of his 
own, and others. There is no absolute guar- 
antee. 

The life agent has past experience to build 
upon. The insvrant will doubtless get some 
returns, but in nine cases out of ten they are 
over estimated. Dividends are falling. The 
man who makes figures will not guarantee 
them nor even half the amount he estimates. 

The man seeking life insurance desires to 
know what is actually in his contract and not 
outside. 

More disappointments come from the misuse 
and abuse of estimates than any other practice 
in life insurance. It is causing a greater de- 
mand for stock rate insurance. 

tf 

When a man starts in the business he goes 
at once to his friends and writes as many as 
possible. Applications come fairly easy for a 
while. A solicitor may have several people 
under obligations to him and will take out a 
policy. He does not have to talk “company,” 
in fact, he need not know much about life in- 
surance, and its working principles. But little 
difficulity is met in rounding up a coterie of 
friends. They insure with the “man,” and not 
the “company.” 

The real, genuinely hard work arrives when 
the friends have been disposed of, and the 
agent starts among those who do not know 
him so well. It is then he has to talk life in- 
surance and his company. The true test comes 
at this point. Men have to be convinced that 
the company is sound and will fulfil its con- 
tracts. All during the first period of a man’s 
career in the field he needs to prepare himself 
for the strenuous period later on. If a pros- 
pect finds an agent evades questions, or is 
not well fortified with information, he loses 
confidence in the agent 

Information about one’s work is not the all- 
important qualification, but it is a leading one. 
A prospect expects the agent to know his busi- 
aess, to be a specialist and if he finds the 
agent is not cognizant of the features of life 
underwriting, suspicion is aroused. 

2 


2. 
+ + 


An agent always finds it to his advantage 
to get the names of prominent or well-known 
men in the city who are insured in his com- 


pany. Others have confidence in their judg- 
ment. A word of commendation goes a long 
way. About the first impulse of a person to 


whom a petition is presented for signature is 
to review the names of those who have given 
their approbation. persons naturally 
lead, others just as naturally follow. Sub- 
stantial men in ‘a community: always carry 
weight. 


Some 


oe te 

The subject, “When Shall Competition 
Cease?” was pretty well discussed at the con- 
vention of life men at Portland. It is an 
ethical question that can well be considered. 

If an insurant has signed an application in 
a good company, the agent is entitled to the 
fruit of his labor. Other agents then should 


retire. The work has been done, and the in- 
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surant convinced. His mind should remain 
so. Any further interference will only unset- 
tle him. : 

The great mass of “not taken” policies result 
from the “twister’s” work. It may be astound- 
ing to know that more than 25 per cent of all 
business written is undelivered. The ex- 
penses of writing and examining this business 
amounts to over $4,500,000. It is greatly to 
the interest of policyholders that settlements 
be required at the time of application, if at all 
possible. Some companies -are urging settle- 
ments to be made at this time if such can be 
brought about. It clinches the applicant. It 
saves time, money, work and worry. 

+ + 

The Commercial Bulletin of Cleveland 
says: 

“Life insurance agents as a rule are hustlers 
whom most men try to dodge. While they are 
generally suave and gentlemanly fellows, yet 
they are so exasperatingly persuasive when 
they start to talk business that the man whose 
business is sought generally wishes they had 
already gone hence. This ought not to be. 
‘In the first place,’ savs W. V. Holley of the 
Fidelity Mutual Life Insurance Company, ‘life 
insurance is a good enough proposition to put 
to any man without adding prevaricating em- 
bellishments. Again, an agent should not try 
to sell a prospective some favorite kind of in 
surance. The first question, after the inquiry 
as to age, of course, should be how miuch 
money the person is willing or able to invest 
in life insurance. Then what kind of insurance 
he would like best, twenty-payment life en- 
dowment or term. In one case a man may 
want all the insurance he can get for his 
money or again a young unmarried man gener 
ally wants a policy upon which he can realize 
something upon the money invested. In any 
event, this fact ascertained, the agent’s whole 
energy should be bent to the task of driving 
home the merits of this particular kind of in 
surance for the chances are that this is the 
only kind that the man would consent to in- 
vest in. Then, too, an agent who begins by 
using a lot of technical terms, makes a mis- 
take. Technical terms are alwavs Greek to 
the average layman and the homeliest language 
that can be used is generally the most effect- 
ive, as it is more easily understood.’ ” 

s&s Ss -& 
HISTORY OF PRELIMINARY TERM. 

The New York Life was the first company 
to use a preliminary term policy. In 1888, 
it issued a twenty-payment life contract where- 
in the first two years were term, the two 
premiums being equal to one ordinary pre- 
mium. Later, the Royal Union Mutual of 
Iowa wrote a policy in which the first pre- 
mium was a one-year term rate. Actuary W. 
S. Wynn of the State Life of Indiana was the 
first to use the one-year term plan with level 
premiums. The State Life began such con- 
tracts in 1895. All the younger companies 
now folleow the preliminary term plan. The 
Provident Savings is the main eastern expo- 
nent. 

The mistake first made was having a very 
small premium for the initial one. Even if it 
all went to expenses, it was not sufficient to 
cover them and hence it strained a company 
to make good the reserve and values during 
the earlier years. When the assured came to 
his second premium, and found it consider- 
ably higher than the first, the tendency was 
to lapse. Companies have noticed this inclina- 
tion whenever an early succeeding premium 
was higher. Well versed actuaries claim that 
it would strengthen the persisting quality of 
business to make the first premium higher 
rather then lower than the succeeding ones. 

It is generally acknowledged that the first 
year term plan is necessary in the valuation 
of new companies’ policies. While there may 
be danger of it being carried too far, yet this is 
remote, and it is a faycied one in case of hon- 
est companies. The younger companies which 
have not large surplus funds are forced to 
value their contracts on the one-year term 
plan. 

Actuaries differ as to the scientific correct- 
ness of this course, as good opinion defending 
it as opposing it. 
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TO REDUCE THE EXPENSES 
OF LIFE INSURANCE AGENTS. 


Several companies now have their brightest 
minds at work getting out new ideas for 
agents. While the field has not been fully 
covered and there is new timber in the way 
of prospective insurants coming on all the 
time, yet the pasture is not as green as it was 
a few years ago. The companies have in- 
creased their agency force and the large com- 
panies have come to the front so rapidly that 
most men have had some sort of a life propo- 
sition made to them. With the field getting 
more and more cultivated the number of 
prospects diminish. 

A life agent’s expenses are very high if he 
has to seek out his own prospects. It neces- 
sitates him joining three or four expensive 
clubs and mingling with men who are liberal 
spenders. In order to keep pace with these 
men it is necessary for him to walk abreast 
with them. He cannot live in the same social 
atmosphere without his expenditures being 
very high. A number of life insurance agents 
are thus forced to mortgage their renewals 
and strain every effort in order to keep up ap- 
pearances. This keeps up a constant demand 
for higher commissions. 

Companies and managers are beginning to 
realize that they are forcing their agents, espe- 
cially in large cities, to live almost beyond 
their income. Devices of all kinds are there- 
fore being tried to reduce this expense on 
part of agents. The Northwestern Mutual, 
for example, places a number of prospects in 
the hands of its agents. It gives an agent a 
certain block in the city or part of a block and 
furnishes him the names of all men in that 
block which are insurable. This is done by 
the card index system by having the city in- 
dexed as to blocks and these blocks contain- 
ing the names alphabetically of all prospects. 

Companies are more and more getting into 
this idea of gathering together a list of pros- 
pects for agents so that they may be assisted 
and thus not put them to a great expense in 
having to mingle with high priced people and 
spend as much as they do. It tends to keep 
commissions down to more reasonable fig- 


ures. 
ss SF 
BINDERS IN LIFE INSURANCE. 

Agents frequently find that men are willing 
to take out a policy a few months hence, but 
have not the ready money at hand to do so 
immediately and dislike to give a note. Often 
the latter will not be accepted. Many have 
found it wise to issue binders or short term 
policies, expiring at the time when a regular 
contract can be settled for. Of course, the 
binder obviates the necessity of a medical 
examination when the term contract is ex- 
changed. Most companies issue such a binder. 
It serves to clinch the prospect more strongly 
and affords him protection. Instances are 
often cited where a delay of a few wecks or 
months has proven fatal. Often the delay is 
due solely to financial reasons, and not because 
a man desires to shirk responsibilities. | 

es SF SS 
CAUGHT BY DISHONEST MEN. 
The experiences of a life insurance general 





agent are not all rosy, nor is his commission 
all velvet. There are other drains than office 
expenses, and ore of these is the loss on dis- 
honest agents. Any general agent who em- 
ploys a considerable number of solicitors can 
count his losses by hundreds of dollars and 
has experiences to relate that help to make a 
solicitor content with his lot. 

A Chicago general agent is now mourning 
the absence of a new man, who wrote $5,000 
for his first policy, collected the premium 
and disappeared. He rebated his entire com- 
mission on the $395 premium—it was a ten 
payment life—and had the check for the bal- 
ance made payable to himself. 

It was thus easy for him to get the money, 





and since then no trace of him has been 
found. 

The same general agent lost a couple of 
hundred dollars, counting the expense he was 
put to, on a man who managed to get ad- 
vances on policies tnat were not paid for, and 
then turned around and sued him for six 
months’ salary. The general agent won the 
suit, but his expenses were nearly $75. 

Another agent wrote applications for sevy- 
eral thousand dollars, collected first pre- 
miums amounting to over $000, and never 
even reported the applications. As he had 
given the regular binding receipts the general 
agent was out the net amounts due the com-' 


pany. 
es SF Ss 
NEW BUSINESS TOWNS. 


It is quite surprising how sections of the 
State or communities will almost suddenly 
come to be fertile fields for life insurance 
where they had for long been considered 
barren soil. A county or a small town may 
for years have the reputation among life in- 
surance men of being useless and become so 
generally ignored that an agent will not go 
near it for years. Then all at once some com- 
pany begins to do a big business and fre- 
quently the results are astonishing. The fever 
spreads, everyone in the place begins to talk 
life insurance and it becomes a public topic. 
People who first interested themselves simply 
for the problems which life insurance pre- 
sents end by taking a policy and in a few 
months a large amount has been written. 

Not long ago an Ohio town of 2,000 which 
had lain fallow for ten years came to the 
front and in less than a year had furnished 
$150,000 insurance for one company. When 
the life insurance “boom” strikes a town, if 
properly handled, it assumes large proportions 
and a manager can sometimes get a year’s 
quoto out of one town. These strikes are 
made most frequently and are the largest 
when the place is small and has not even been 
touched by the hand of the life insurance 
toiler for years. 


TALK WITH WARD 


of the State Mutual Life, of Worcester, Mass. 
for Exclusive District Agency Contracts in Ohio. 
Hubert H. Ward, Ohio General Agent, 504-506 
New England Building, Cleveland. 








PERMANENT RENEWALS. 


DIRECT CONTRACTS. 
THe Security Mutua Lire 
by reason of its splendid manage- 
ment is fast coming to the front 
and attracting good men. Itisa 
strong, progressive company, with 
up-to-date plans, and is making 
rapid and substantial growth. 
Surplus Jan. Ist, 1899, $465,000 
1900, 567,000 
1901, 645,000 
1902, 770,000 
Gentlemen desiring to build up 
a permanent income should connect 
themselves with this Company 
while they can still secure valuable 
renewal contracts. 
Address, 
Home Office, Binghamton, N. Y:, 


or 
Wm. Boswell, [l’g’r, Cincinnati. 














STRIKES A NOVEL METHOD. 

A novel plan of circularizing life insurance 
“prospects,” or rather possibilities, has been 
hit upon by a Chicago general agent. He 
selected twenty prominent business men and 
addressed letters to ten and envelopes to the 
other ten and sent them off that way, the 
idea being to give the impréssion that the 
letters had accidentally gotten into the wrong 
envelopes. It was expected that the re- 
cipients would return the letters to the sender, 
probably after reading, and the matter coming 
before him in that way would strike his 
mind with more force than a circular letter 
from a stranger. Just one form of contract 
was mentioned, the gold bond, and its ad 
vantages were set forth in a succinct, busi 
nesslike way. The letters were written to 
give the impression that there had _ been 
previous correspondence on ‘the subject. Only 
three replies were received and these were 
unfavorable, but the general agent is inclined 
to believe it was because he struck too high. 
Some of the greatest millionaires in the city 
were on his list. 

ss SF SF 
EARLY STATEMENTS BENEFICIAL. 

Companies that get out their statements 
early find it a great advantage in increasing 
their momentum during the early part of Janu- 
ary. Most companies delay getting out their 
figures until late in January or the beginning 
of February. Those that get out their state- 
ments during the first ten days of January 
place a fine argument in the hands of their 
agents while the figures are red hot and but 
few companies are issuipg statements. The 
New York Life, for example, gains several 
points by getting out figures in the hands of 
its agents and the public soon after the first 
of January. Its vast army of men go out to 
the world with this showing of the company’s 
condition and use it to their favor. By the 
time most of the other companies get out their 
statements, the New York Life men have al- 
most forgotten theirs and are using other 
talking points. Agents need some incentive 
during the early days in January, and the best 
one is a strong showing made by their com- 
pany. As soon as the annual statement is out, 
agents can make comparisons with the com- 
pany'’s statement the previous year and often 
there are several fine points which can be used 
with a prospect. 

se Ss 
“Lapsing a life policy is taking a leap in 
the dark, and there may be a precipice there, 


too.” 
ss F& & 


; “The man who does is the man who 
amounts to something. Not the man who 
thinks, but the man who acts. Not the man 
who promises, but the man who performs. 
Not the ‘may-be’ man, but the ‘will-be’ man. 
The man who lifts, not the man who leans. 
Be the man who DOES.’—Equitable News. 





Norton.—Active managers of life insur- 
ance companies at Chicago have recognized 
within the last three years the brilliant achieve- 
ments of Charles Dyer Norton, associate man- 
ager of the Nortwestern Mutual in that city. 
Mr. Norton is a young man, full of enthusiasm 
and ambition. He has shown great ability in 
handling men in the agency department and 
in superintending the general work of the 
agency. In addition, Mr. Norton is a strong 
personal producer. He is a grandson of Gen- 
eral Counsel Dyer of the home office. Mr. 
Norton entered the home office as a clerk and 
afterward did some field work. He came to 
Chicago and his progress and ability soon 
brought him promotion at the hands of Man- 
ager A. W. Kimball. 





THE NATIONAL LIFE 
insurance Company of Vt. 
SATISFIES ITS POLICY HOLDERS. 
ACENCY CORRESPONDENCE INVITED. 
OLMSTED BROS., State Agents 


: or Ohio and ois utile oe 
Tele. M 719. Offices 412-15 Williamson 7 
“ ©. 1099, CLEVELAND, a. 
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Reep.—A. J. Reed, who has just gone with 
Manager Christy of the United States Léfe 
in southern Ohio, is rather a unique character 
in the life insurance field. When Colonel 
Reed talks he deals usually in nothing but 
superlatives, picturesque and forcible, but -yet 
he is at bottom a hard worker. 

It was not long ago that he was preparing 
to shake the dust of life insurance from his 
feet and organize a company whose business 
it would be to establish towns in remote sec- 
tions of the West, where they would be most 
needed and appreciated. There are many 
places in the West, Mr. Reed felt, where a 
town is almost a crying necessity, and he pro- 
posed to supply the deficiency. In order that 
the town should have a purpose, and be of 
some definite use, his plan was to locate them 
in the mining regions, or in a good grazing 
country, or near a large lumber mart. The 
company, of course, would own all these 


feeders to the town’s industry and thus not 
only make a profit on the town itself, but on 
the industries by which it was supported. 
Another large source of profit was to be the 
railroads owned by the company, which 
would connect these towns with the rest of the 
world and each other. Thus the whole enter- 
prise would be in the control of one company 
and be guided by one hand, which would 
greatly simplify matters. Mr. Reed was about 
to put through this monumental scheme when 
his mind comprehended the significance to his 
enterprise of one of the larger movements ip 
the world’s progress. The wonderful possibil- 
ities of electricity have astonished not only the 
scientific world, but the public at large. Mr. 
Reed was one of the first to appreciate what 
might be expected in the next decade from 
this new and mysterious power. In view of 
the fact that electricity seems destined to sup- 
plant steam on the great highways of traffic, 





Mr. Reed’s company has deemed it advisable 
to defer carrying out its plans, particularly 
with reference to the building of railroads, un- 
til this change has taken place. When elec- 
tricity has become the motive power in place 
of steam, it will then be safe to make the in- 
vestments and consummate the plans to carry 
out which the company was organized. 
Meanwhile Mr. Reed is watching the trend 
of affairs, at the same time practicing his 
chosen calling of life insurance, which has oc- 
cupied his attention for many years. 





“The very next time a life agent asks you 
to sign an application bear in mind that there 
may be a vacant chair in your house some 
day. And what pleasant memories there will 
be of its former occupant if he left his wife 
and children well provided for through life 
insurance. Don’t say no this time.” 














FIFTY-SECOND 


ANNUAL STATEMENT 


January ist, 1902. 
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National Life Insurance Company, 


(MUTUAL) 


Of Montpelier, Vermont. 








ee meneer Agutia, Decctiber Bi, TOD. ...2.cccsceccccccegooscocsssccecs $18,587,084.89 ASSETS. 
‘ tonds, Stocks and Warrants, market value ............sccecceeeecees $ 8,027,738.39 
RECEIVED IN 1901. DE PD oo cocuse cob cndetéavdssdbanensecehubsedasedepessasinbetshed 7,591,922.67 
ne CD ich, cokashaseaceesdancaatenenanad $4,097,519.74 Folicy Notes and Premium Notes ...........c-cccccccscccccccecseeeeces 2,992,934.39 
i i hanes ccuadebénsvebentanventhsetneséaceas 1,000,220.49 Real Estate ........ a aati-hh ede ehbe0Senbesbhnedbbenhobovedteosbeessbosbasendh 1,998, 497.47 
a + nan ceassenewtbs deacesessouteesen 210,066.36 PS ak CS EE ENED cabeccsusccbccesédscesooeseesdecceceddbsenes 26,775.00 
——— 5, 307,906.59 EE codinnttepnens cabseabuucostasqesposnskelhsabddshtabesbetedeebess 784,585.62 
Te Due from Agents ...... Hénepesdiddedeeeesendebentasendbupsdenedeterweede 2,027.28 
$23,894,941. 48 Rents and Tnterest Dew and AGSTOOE ccccccsccovcccccccesecesvcccccsocs 390,783.47 
DISBURSED IN 1901, Net Deferred and Unreported Premiums and Annuities............ 
DES scnsosuiecutecabesceatinceideairastasesbus weno’ 


$ 904,313.71 

















Matured Endowments and Surrendered Policies........ 576,187.52 $22, 384,263.37 
Surplus Returned Policyholders..................++.ceeccee 137,996.42 | LIABILITIES. 

Tn cobcstelscacnedseucnnescumackses cibesunte 34,749.06 Redes DRBEE 5 ki... ccxnsoncaddabtunndeldedwewsieeleskleatelvn rela $19,019,279.14 

+ |} Ammulty Reserve .............sccscccsessccccreccccssssccsccecesccessanes 569, 388.000 

BS ee ee eee $1,653,246.70 | Extra Reserve, Life Rate Endowments...............-scececeeeceeeees 326,240.54 

Taxes, Expenses, Commissions, etc.....................-+ 1,133,082.30 - ° 2» ~ (> oRsaeepransiccuepiatanenenetiny cereiatiagertr: 57,251.90 

Profit and Loss and Depreciation Accounts.............. 16,956.66 | Be Se INS eure cigdadeo geste ckabideyeesabbctamedendacuetes 181,891.42 

a GD 1 BG: hat vnc ons covcknssescnenetencdesdseubsdgucncdsssndeatunebbasesesh yeas 2,230,212.37 

Balance Net Ledger Assets, December 31, 1901.................. 21,091 ,705.82 $22,384, 263.37 








ABSTRACT OF STATEMENTS FOR LAST TEN YEARS. 


Premiums, Interest 


Premiums, Interest 


Insurance and Insurance 
Dec. 31 Rents Received. Gross Assets. Surplus. in Force. Dec. 31. Rents Received. Gross Assets. Surplus. in Force. 
i cniseniabane $2,791,502.30 $ 9,886,852.01 $1,120,001.00 $61,632,613.00 Se $4,313,315.35 $17,738,861.23 $1,874,922.00 $89,890,026.00 
My cisccsebentcy 3,299, 473.67 12,147,753.21 1,439,865.90 69,723, 643.00 BW sbectcecteus 4, 754,391.61 19,900,890.10 2,001,064.89 99,471, 839.00 
Ee ae 2,591,259.33 14,826,992.28 1,818,336.00 76,663, 080.00 ee 5, 307,906.59 22,384,263.37 2,230,212.37 108,573,060.00 


New Insurance issued in 1901 


dv emetacnccoecesdeesoososvenccoocscsssesoseea $18, 939,323.37 


OLMSTED BROS., Ohio State Agents, Williamson Building, Cleveland. 
D. G. DRAKE, General Manager, Marquette Building, Chicago. 
WILLIAM S. POND, General Manager, 919 Majestic Building, Detroit. 





FORTY -SECOND 
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GEO. E. IDE, President, 


HOME LIFE INSURANCE COMPANY. Qorecion toe vos. 


JANUARY 1, 1202. 
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New in Banks and eee Rr 243,125.58 Fund Veluntarily Set Aside te Meet Possible Fluctuations in 
oo “\ ~ _ Fed, - — phassddbooeycbsabetehsaqeseesens 72,020.70 Price of Securities, ete 100,000.00 
remiums in ‘Transit an eferred Premiums, less cost of collec- , ; Aa Pe as se a Be ete aD. i 
SUE: ScsdadcemelOdeebwa ual? bubbaedhestccnepiseGnasced a06b<cbebesaers 264,005.69 ER II 5000 senher. sence one, 1/800,081.87 
IN i. 255. 55554 cone ond ache oestiln sactetentes $13,370,862.76 | WE bite ok sawi'n, ndbdondaeanepeblabiuthan seine apagiensn Wabind $13,370,862.76 
INCOME IN (901. DISBURSEMENTS IN (901. - 
Premiums See ie cust rinetei tr abtessssaee  assceXeoss yetaeeeuontinen $2,311,561.64 | Total Eaymate pre SE -enmeanssaeeseasnctonsewevennssannteeeeseen $2,017,873.17 
nterest, Rent IE Scares acste en dencaidinccusvcdesees ; 89 neluding Death Claims, Mature 
re a ee — ) Endowments and Annuities. ...........cccceecceeeeseeeee $049,797.41 | 
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Balance—Excess Income over Disbursements ..............ssccseeeees 1,082, 299.36 
OUR BI okie cob Shae ba ckcndd Ube aksieccs eben Reeth tieanatide $3,060,172.53 | Total Disbursements and Balamce...............cccccccccecceecess $3,060, 172.53 
Number of. Policies in Force, 32,422,being an increase of..............ceceeseess 3.219 
Amount of Insurance in Force, $69,646,669, being an increase of.............. $ 5,576,817.00 
Received from Policyholders since organization, 1860..............sscceeceeeeeeees 37,234,406.51 
Returned to Policyholders and now held for their benefit..................cec0ee 37,644,204.58 
RESULTS OF THE YEAR i90!. 
I Per cent. | Per cent. 
herease in Total Income 1 | Increase in Insurance in Force ....... 10.31 
Increase in Deferred Dividend Fund 16.36 
Increase in Insurance in Force to Insurance Issued 45.00 
Increase in Surplus and Contingent Fund ........ sees 4.57 








Increase in Payments to i RR ee a ecapes 28.73 
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GOODRIDGE, FRENCH & CO.| 


BONDS, MORTCACES, 
INVESTMENT SECURITIES. 
Insurance Stocks Bought and Sold. 


86 Washington Street. Telephone 1790 Central. 


CHICAGO. 


INSURANCE BROKERS. 


C.J. RUSSELL & CO. 


ESTABLISHED 1890. 


General Insurance Agents & Brokers, 


177 LA aay STREET, 
CHICAGO 





We Make a Specialty my Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 





ARTHUR ELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 


Kepresenting First-Class New York 
Stock Companies. 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO.,, 
164LA SALLE STREET, - CHICAGO, ILL, 





““THE OHIO COMPANY.”’ 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 


CAPITAL - $500,000.00 FULLY PAID. 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 


$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 








POCKET FIELD BOOK. 


Our “Special Agents’ Pocket Field 
Book” gives memoranda for “inside 
data” which a special desires to jot down. 


Transfers can be entered on the same 
page without making new index. Size, 
5%x4. Price: 100 pages, $1.75; 150 pages, 
$2.50; 200 pages, $3. 

Tue WESTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
Tel Main 2077. Tel. Main 2914. 


_IN SURANCE ADJUSTERS. 
oe " ¥. L. PARSONS, 
Adjuster of Fire Losses, 
20 Evcuip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 


F. E. BIGDEN, 
Insurance Adjuster, 


45 La SALLE STREET, ROOM 306, 
Telephone Central 856. 








CHICAGO. 








INSURANCE LAWYERS. 
White, Johnson, McCaslin & Gannon, 


Counselors at Law, 
1416 to 1421 Williamson Bldg., Cleveland, O 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





H. J. Boor, KEATING, S. PETERs. 
BOOTH, KEATING & PETERS, 
Rooms 7, 8, 9 Boarp or TRaDE, 
Telephone 784. CoLumBvts, Ogio. 
Special Attention given to Insurance Law 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 








HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 





T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorneys and Counselors at Law, 
UniTep Bank BUILDING, CINCINNATI, OuxIO. 
Special Attention to Insurance Law. 





P. P. LEWIS 
. . ’ 
Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building, Steubenville. Ohio, 
Notary and Stenographer in Office. Fire. Life. Accident and 
Liability Insurance Litigation a Specialy Unquestioned 


references given 





LOCAL AGENTS. 


CAIRO, ILLINOIS. 
H. H. CANDEE & SON, - INSURANCE. 
ESTABLISHED 1858. 


Special facilities for piostas large lines on LUMBER at the 
mills in Soutnern States 





A. FARNHAM & CO., 
4TH AND V G.. Sts. CINCINNATI, OaIo. 
Fire, Marine, Tornado, Rents. Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited 





THOMAS H. GEER & CO., 
General Insurance, 
158 Superior STREET, CLEVELAND, OHIO. 
Members of the Ohio Association of Local F’ ire Insurance 





0. M. STAFFORD, GOSS & CO., 
BRoaDWAY AND WILLSON AVENUES, CLEVELAND, "Onto. 
The largest Agency - 3 Sorta. Bh nay pa large lines. 

7 and an son Aves., 
Branch Offices: ; Downtown Office: Century Bldg. 


FRED P. THOMAS & CO., 
General Insurance, 
STANDARD Buripine, No 53 Evciip AvE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 














REGISTER OF EXPIRATIONS 


We are now issuing a popular form of 
expiration register which is being sought 
after by many agents in our field. It is 
a ten-year register, 14% inches long and 
8% inches wide. It is easy to handle and 
can be placed nicely in a small safe or 
desk drawer. We regard it as one of the 
best books we handle. It is arranged to 
accommodate 250 expirations a month, 
and has a complete alphabetical and mar- 
ginal monthly index. It sells for $2 at 
our office, and we will send it, express 
prepaid, for $2.25. We have a similar 
book accommodating 350 expirations a 
month that sells for $3, or, express pre- 
paid, $3.25. All locals should have one. 
THe WesTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 


Cincinnati. icago. 
Tel. Main 2077. Tel. Main 2914. 











TREMAINE, DRAPER & CO., 
2u4 SUPERIOR —, sas ema OxI0. 


Facilities for piacing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 





THE McGILLIARD AGENCY CO. 
Place Surplus Lines. 
Correspondence = agents 


«nlicite 


Indianapolis, Indiana 








RIGHT TO THE POINT. 


The concise local agents’ text book, 
“Right to the Point,” is intended as a 


practical educator, instructing ts as 
to the every-day affairs in an It 
covers all points that come wr, the 
transaction of local business. We sell the 


book at 50 cents each. 
Tae Westzex Unverwairer Company, 


413 Vine St, 164 La Salle St, 
2; r fs Chi 
Tel. M. 2077. Tel. M. 2914. 





1901 


Western | Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 
BUSINESS ONLY. 


and $ ful Operation. 





—THE— 


Fifty-Five Years Conti 








W. R. ROSS, President. C. A.ROSS, Secretary. 
E. T. O’KANE, Special Agent. 





1876. 1901, 
STRONGER AND BETTER THAN EVER. 


The OHIO MUTUAL 
FIRE INSURANCE CO. 


of Saierm, OC. 


An Agency Company Confined to Ohio. 
CASH SURPLUS, a) fe $57,530.78 
‘‘Max'mum Security—Minimum Cost.”’ 

J.R. VERNON, Prest. J. AMBLER, Secy. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 


MANSFIELD, OHIO. 


DIRECTORS: 
N.S. w. . Ww. W. , 
tiem, ta Bee 
H. R. Smith, C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00. 
Mi. B. SMITH, Pres’t. R. SMITH, See’y. 





J. W. Waaner, Pres. J. M. Cook, Sec'’y. 
INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
MANSFIELD, OHIO. 





Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


BUSINBSS CONFINED TO OHIO, 





NEW AND ATTRACTIVE FORMS 


>— OF 


Customers’ Expiration Boeks.. 


in Paper, Lines and Morocee, 


Inventories, Policy Files of all varieties. 
MANUFACTURED BY 
THE GLOBE WERNICKE CO. 


THE WESTERN UNDERWRITER CO., AGENTS, 


113 Vine St., Cincinnati. 164 La Salve St., Chicago 
SJLE AGENTS FOR CHICAGO. 








INSPECTION SLIP CASES. 


We are putting out a flexible morocco 
case with pockets on each side for in- 
spection slips. One 4%x9% inches sells 
for $1. The other, having flap cover 444x 
9, sells for $1.25. 

Tue Western UNDERWRITER COMPANY, 


413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
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recy. 


icago 


THE WESTERN UNDERWRITER. — 











THE— 


Mutual Benefit 


LIFE INSURANCE 
COMPANY, The Company agrees in the Pol- 


ASSETS (Market Values), 
Jan. 1, 1900, $69,419,717.78 


LIABILITIES, N. J. & N.Y. 
Standard, . $63,794,024.56 


SURPLUS, . . $5,625,693.22 
Policies Absolutely Non-Forfeit- 
able After Second Year. 


WANTED — Reliable and energetic 
Agents. ... For particulars, address the 


AMZI DODD, 
President. 








NEWARK, N. J. 





¢ 

IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed. 


icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 





Company direct, or either of the State 
Agents, whose name, address, and terri- 
tory are given herewith. ... 


A. S. JOHNSTON & CO., 


State Agent for ag 
Office, Campau Bidg., 








DETROIT. 





collateral security. Losses paid 
immediately upon completion and 


L. D. DREWRY, 
approval of proofs. 


State Agent for Ohio, 
Office, The Pike Bidg., 
CINCINNATI, 























COMMERCIAL 
UNION 


Assurance Company, Ltd., of London. 














UNITED STATES BRANCH: 
Cor. Pine and William Sts., 
NEW ¥@RK, 


WESTERN DEPARTMENT: 
315 Dearborn Street, 
CHICAGO. 





Insurance Company 
ce North America 


AND 


Philadelphia Underwriters 





WESTERN DEPARTMENT, 
ERIE, PA.: 


J. F. DOWNING, General Agent. 





INSURANCE COMPANY 


OF THE 


STATE OF ILLINOIS, 


ROCKFORD, ILL. 


One of the few companies to show gain in 1900. 


increase Net Assets . ‘ns Stak wagene eens od ..846,754.79 
Increase Reinsurance Reserve. Sali ncis ined in Dake Skat aoa 44,724.39 


Writes Fire, Lightning and Tornado 
Insurance. 


GEO. F. PENFIELD, Secy. 3 +4 H Rockford, Il, 
W. H. FULLER, Ohio State Agent, $ $ Cleveland, Ohio, 





JAMES Ph ICHOLS, PRESIDENT. 
4 B. R. STILLMAN, SECRETARY. 


H. A. SMITH, ASST SECRETARY 


National 








Fire Insurance 


ORGANIZED 
NOV. 27, 1871. 


Company of Hartford, Conn. a» 


Capital Stock, all Cash.. 
Funds reserved to meet all Liabilities. ove nied seen é 
Net Surplus over Capital and all Liabilities. . 








.--$1,000,000.00 
- 2,317,909 63 
- 1,533,879.7 1 








Seen Bia, DOM, FT, BOG i asck scien Codes nts cade cets “cess ees $4,851,789.34 


Western Department, Chicago, Iil.: 
FRED S. JAMES, GENERAL AGENT. 
GEORGE W. BLOSSOM, Ass’T Gent AcT. 
CHAS. RICHAROSON, 20 Ass’t Gtn't AGT 





EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Appleton & Dana, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


ALLFORMS OF LIABILITY INSURANCE. 
THE MOST ADVANCED AND PRACTICAL PERSOXNAL 
ACCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, - = = $5,600,000.00 


GENERAL AGENTS! 


B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee. 
$9 East Third Street, Cincinnati, O. 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, O, 
ROBT. ZENER & CO., Indiana and Kentucky, Ta! bott Block, Indianapolis, Ind, 
GEO. A. GILBERT, Illinois, lowa and Nebraska, 184 La Salle St., Chicago, ILL 





The Franklin Life Insurance Company 


OF ILLINOIS, 


ISSVES POLICIES THAT ARE 


NEW IN FORM, 
ATTRACTIVE, 
LIBERAL and SALABLE. 


An Active, Progressive, Up-to-Date Management that realizes the 
advantage of issuing policy contracts which merit the confidence and 
approval of both Solicitor and Insured. 

According to Law, every policy issued by The Franklin is Registered 
in the Insurance Department of Illinois, and is protected by approved 
Securities deposited with that Department. 


HOME OFFICE: Franklin Life Building, Springfield, WNiaois, 
BRANCH OFFICES: 


Century Building, Journal aateng, No. 16 Fast Fourth Street, 
St. Louis, Mo. Chicago, I11, Cincinnati, 0. 


THE WESTERN 


UNDERWRITER. 








ILLINOIS LIFE 


INSURANCE COMPANY 
CHICACO 


JAMES W. STEVENS, PRESIDENT. 


Issues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitable. 


ENERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY. 


BANTA & SPAHR, Ohio Managers, 
URBANA, OHIO. 





CASUALTY 


AND-4~-<-—— 


SURETY 
COMPANY, 


Wainwright Bidg., ST. LOUIS, MO. 





Individual Accident, Health 
and Plate Glass Insurance. 


pass ii ip hpihipi bbb bp bib bp bb hb bbb 
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@ ROLLA V. WATT, Megr., 


Pacific Coast deccmmaeae- Oita Oregon, 
Washington, Utah, Idaho and Arizona. 


i SAN FRANCISCO, CAL. 
| 
| 





JNO, TENNEY, Megr., 
R. EMORY WARFIELD, ss't Mgr. 


hes New Je an Delaware, M 
Virg ginia, i Cae Dist. * eal 
eat ienbee, West Virginia. 
ROYAL INSURANCE SuLDINO, 
06 Walnut Street, PHILADELPHIA, 





EORGE W. LAW 


,OHN H. 
| LAW. ‘BROTHERS, Mers., 


5 Illinois, Ohio, Indi- 
zt dows. M uri, 
isconsin, N. Dakota, Ss. Da- 
_-*ota, Nebraska, Colorado, Wyoming. 


fc) ROYAL INSURANCE BUILDING, 
‘ Jackson Street, CHICAGO, 


Insurance 








Ground Floor, 


“The Leading Fire Insurance Company of the World.” 
FIRE —— TORNADO. 


ROYAL 


LAW’S INSURANCE AGENCY, 


106 EAST THIRD STREET, CINCINNATI. 





C F. SHALLCROSS, Manager, 
For the New York Department. 


GEO. M COIT, Ase’t Mgr., 


FREDK. W. DAY, 2nd Ass’t Mgr., 
Royal Insurance Bldg. , 60 Wall 8t., New York. 





GEORGE P, FIELD E. B. COWLES. 


FIELD & COWLES, Mgrs., 


For 
Massachusctia,Connecticut, New Hampshire 
Rhode Island, ER STREET, 

85 WATER eres Tbn, - 





A. G. LANGHAM. 


Company. 


JNO, B, CASTLEMAN. 
BRECKINRIDGE CASTLEMAN. 


BARBEE & GASTLEMAN, Megrs., 


thern PIES. — Kentucky, Tennes 
— Georgia, Florida, South Carolina, Ala- 
bama, Mississippi, Texas, Arkansas, Lou- 
isiana, Oklahoma, Indian Territory 
LOUISVILLE, KY. 





Masonic Temple. 











Western Salvage Wrecking Agency, 


Handlers of all kinds of 
FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


SAMUEL GANS, Manayer 


Long Distance Telephone, 
Main Express 275. 


THE EZEKIEL & BERNHEIM Co 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREHOUSES, 
Ne. 334 Main Street. 


CINCINNATI, OHIO. 


Evecy facility for handling merchandise of all descriptions. 
Cc. B. ROTHSCHILD, Special. Long Distance Telephone [Main 1368 
G@ Adjusters will please telegraph or telephone at our expense. @p 





ESTABLISHED 1853, 


coo KH Bicce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 


100 William Street, ° - . NEW YORK. 


F.G. VOSS, Manager and Attorney. 


UNITED STATES acre 


HARTFORD, CONN. 





GEORGE E. KENDALL, eee. 





Successors to 
Centinental Assurance Co. of North America. 
Northwestern Benevolent Society. 
Metropolitan Accident Company. 
Railway Officialsand Empleyes Accident Associaties. 


ontinental 
asualty 
ompany. 


CASH CAPITAL, $300,000.00. 


General Offices: 


Writes 


134 [Monroe Street, Chicago, Ill. 


ACCIDENT grr 


nett LOSUTANICE. | nan 


GOOD LIVE AGENTS WANTED. 





LONDON GUARANTEE AND AGGIDENT 0. 


(LIMITED) 
OF LONDON, ENGLAND. 


HEAD OFFICE—MANHATTAN a 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER. 


Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 


ORGANIZED 1869. tor and Teams Insurance. 


CONKLING, PRICE AND WEBB, 
Gen’! Agents Illinois, Missouri and Indiana, 
New York Life Building, Chicago. 


CHAS. L. RAYMOND, 
Gen’! Agent Michigan, 1229 Majestic Bidg. 
Detroit. 


ele ee 


as 

















THE WESTERN UNDERWRITER. 


PROVIDENT LIFE AND TRUST CO.! ‘The State Life Insurance Company 


OF PHILADELPHIA. INDIANAPOLIS, INDIANA 
oon 7 V.-Pres. and 8u Fue qeniepens 
INSURANCE IN FORCE, - - - - - $134,201,324.00 UNPARALLELED RECORD 
ASSETS, - - - - - - - - - -  43,009,633.21 Ingara mos ~ Adiattted esas 
im foree Anis all other 


Liabilities 
In everything which makes Life Insurance perfectly safe, moderate in Saas Pespmemp See,770 Sas.a03 
——~ — ha ped ——< insurers the ProvipENnT is unexcelled. sees ¢ : em Panne gion oar 
vidence of the ski and faithful management of this Company is 899. D ’ -645 , , 
found in its exceedingly low expense rate, and the remarkably favorable > --+- $22,208,470 $417,781 $409,694 Ti6 
rate of mortality. For the full period of its existence, the death rate has (900 $28,339,877 $671,370 409,594 261, 
Deposit with State of indiana for Protection of all its Policyholders 


been only .61 of the rate indicated by the authoritative tables. 
Correspondence with Agents solicited. A HALF MILLION DOLLARS 


WILLIAM D. YERGER, General Agent Western Ohio, Every policy ts secured by a deposit of its entire reserve value with the State of Indiana, i 
Methodist Book Concern Building, Cincinnati, Ohio. accordance with thee provisions of the Legal Reserve Compulsory Deposit Law of Indiana. 


S. S. SAFFOLD, General Agent, " NSUR: GENTS Examine the Life Annuity Competitive Contract of this Company. AR 
, 706-710 Garfield Bullding, Cleveland, Ohio. res a original method of securing ar closer fraternity of interests bebwaom 

4 ” ” J t row share 
JAMES W. JANNEY, General Agent, prosperity of his Company 2a it grows and prospers, it enables the average agent to Win G Guam 
325 Marquette Building Chicago, Il. petency and become independent. WRITE FOR PARTICU 














BASSETT & REESE, General Agents, 
44 Home Bank Building, Detroit, Mich. The Company has desirsbic territery fer capable men. Contracts direct with the heme office. 


The Massachusetts Mutual Life Insurance Co. mee 


INCORPORATED 18651. 
assets Jan. 1, 1901, $26,245,622.04. Liabilities, $23,920,986.53. Surplus, $2,324,635.51. 
Definite paid-up and cash surrender values written in every policy. 
JOHN A. HAGL, President, HENRY M. PHILLIPS, Secretary. 
CINCINNATI OFFICE: 201i Johnston Building. - - F. GC. CROSS, Manager. 
CHICACO OFFICE: 319 Merchants Loan & Trust Building, SMITH & BISHOP, Managers. 


The I. 0. 0. F. Mutual Life | Mutual Reserve Fund Life Association, 
Insurance Society of Pennsylvania FREDERICK A. BURNHAM, Paesioenr. 


BIGHTY-ONB THOUSAND POLICY-HOLDERS. 
es under the OLDEST CHARTER granted by the Legislature of 
the State of Pennsylvania, to a company of its class. TOTAL ASSETS, $12,264,838.21. 
Strictiy Mutual. —————————— 
Profits arising in the conduct of its business, being apportioned to the 


persistent policy holder in cash or paid-up insurance. THE TWENTIETH ANNUAL STATEMENT 
The Policies SHOWS THAT THE 1900 BUSINESS BROUGHT 


of the Company are of the standard form on standard rates, liberalized | Am Emerease in Assets. An Increase in Income, 
to meet the most advanced ideas of life underwriting. 


The Agents An Increase in Surplus 


of the company make money, as is apparent from the record of the Com- AND 
pany for 1901: 
Increase in net surplus, over 15 per ceat. An Increase in Insu mee in Fo 
ed “ Assets, ‘* 40 per cent. 
po ‘* gumber persons insured ee 100 per cent. 


“* Insurance ia force, 100 per cent. NET SURPLUS, $1,187,617.68. 
Agents Wanted. 04a retiows Temple, PHILADELPHIA, PA. | Total Death Claims Paid since Organlzation, over Forty-eight Mition Dollars 


When Working for Do You Know 
The Mutual Life That The Mutual Life is especially helpful to agents ? 


That The Mutual Life writes the most liberal policies ? 
You needn't introduce the Co —the C introd : That The Mutual Life gives the highest guarantees ? 
There you have it, You needn't take s minute or a word to aseve That The Mutual Life has policies that meet every 


where The Mutual stands or what it stands for. The whole world requirement of investment as well as of protection ? 
knows its masterful leadership—just as you know it yourself. But 


there are some things you may not know. Look into these things. Take no one’s say so, but investigate. 


The Mutual Life Insurance Company 


OF NEW YORK, 


RICHARD A. McCURDY, President, 


IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, $60,582,802.31. Assets January I, 1901, $325,753,152.51. 





























1 HAS ROOM FOR WORKERS WHO ARE NOT REBATERS. ADDRESS 


GEORGE T. DEX7ER, Superintendent ot Domestic Agencies, New York. 





















FIFTY-SEVENTH ANNUAL STATEMENT 


New York Life Insurance Com 


Nos. 346 and 348 BROADWAY, NEW YORK CITY. 





JOHN A. McCALL, - ° 





President. 





BALANCE SHEET, JANUARY 1ST, 


1902. 











ASSETS. 


(COMPANY DOES NOT INVEST IN STOCKS OF ANY KIND.) 
bt Tre State, City, County and oe Bonds <enet value, 


907), market value, December 31, 1901.........e.seeeseeccee $187,497,038 

Bonds and Mortgages (571 first liews).............cseseccseccceesees 29,694,477 

Deposits in Trust Companies and Banks, at interest.............. 20,382,479 
Loans to Policy-holders on their Policies as security (legal value 

thereof, St subidettensDenathseinetevecetdegbecetesseicertescees 17,771,835 

Real Estate (67 pleces, including twelve office buildings).......... 15,978,200 

Loans on Bonds (market value, $14,054,250).........seecescceesseeeees 10,436,000 
Quarterly and Semi-Annual Premiums not yet due, reserve 


SE St SUE |» cnccgskontouavenqesesshotescedsessoccocesncccce 2,850,935 
Premium Notes on Policies in force (Legal Reserve to secure 


MD £f:cccugs seadbbansdecegeseescententecscosedstcocecosese 2,364,868 
Premiums in transit, reserve charged in Liabilities............... 2,052,115 
Interest and Rents due and accrued .......ccccccscccccccsccescece 1,665,439 


TOTAL ASSETS (per Certificate of New York Ins. Dept.).... $290,743,386 








CASH INCOME, 1901. 




















New Premiums (annuities, $1,976,805) ..........sseeeeees $13,826,365 
TOMS WES PROMRIEEES cocec cccccessccccvccdsccccccccsctcoceese 42,596,254 
DOPAL, PREMIUMG .cccccccccccccccccsccccccqoccecccsoccccsescece $56,412,619 
—— Dividends, etc., from: 
i sad bn esesseeahecebsidshieaetinsesqestouttee $7,546,099 
Profits realized on Securities sold during the year 3,075,372 
PUBONIIIOS cccvcccccscccosse ccvccsess ceccesescoccsocsce 1,409,316 
cease to Policy-holders, secured by reserves on 
DEE -codnchicscscdsgendadidnee S0eedeeensscosesdese 1,010,677 
GEOE GRORNTUIED ccncveccssccerseccsdescoccsascencccccs 625,999 
Rents from Company 8 | properties (valued at $15,978,- 
200) are: Gross, $1,000,608; the taxes, $215,574; ex- 
penses and repairs, $2 56,026, leaving net income.... 529,008 
Deposits on account of Registered Bond Policies.... 193,461 
TOTAL INTEREST, RENTS, BTC. ......cccccccccccccsccscccce 14,389,932 
SY MED dicnéceds chepacdtesscesannsedsevbescssicsoosescvs $70,802,561 
INSURANCE ACCOUNT. 
ON THD BASIS OF PAID-FOR BUSIN ae ONLY. 
Policies. Amount. 
Number and Amount of Policies in Force, December 
eM euatecodceehécobtbussnesevese ° 11,600 $1,202,156 
New Insurance Paid For, 1901 ....... 121,398 262, 43. 4 
Old Insurances revived and increased, ese +333 2,93 
TOTAL PAID-FOR BUSINESS.  ........cccccecccccees 644,331 91,467, 537, 540 
DEDUCT TERMINATIONS: 
By Death, Muturity, Surrender, Expiry, etc.......... 44,513 102,168,241 
Paid-for Business in Force, December 31, 1901...... 699,818 $1,365,369,299 
MOREE FAD TD cccabecccdcccccccscvcscccosccdccsesescocesocce 88,218 $163,212,634 





LIABILITIES. 
— Reserve (per Certificate of New York Insurance Depart- 
ent), December ll -Aneoucehderennbnsibonastibnianieteds bebesse $237,713,904 
All other Liabilities on Policies, Annuities, Endowments, etc., 
awaiting srcoestment BOE POPU cccccccccctccsvedeqceccecocs 3,767,304 
Reserve on Policies which the Company values above the State’s 
GERMGRRG . ccacccncccenccsstesecccccccse soccccegscodovesecsocacececeaccs 6,158,396 
Reserve to provide Dividends payable to Policy-bolders during 
1902, and in subsequent years, per policy contracts: 
Payable to Policy-holders So a rccuicn cana $4,350,704 
wapense to Policy-holders, subsequent to 1902, as 
e periods mature: 
To holders of 20-Year Period Policies.............. 21,444,120 
To holders of 15-Year Period Policies.............. 7,228,626 
To holders of 10-Year Period Policies.............. 412,400 
To holders of 5-Year Dividend Policies............ 192,818 
PS vp etdnnccdccedivctccane cncsuseszesiccsc 33,628,663 


eee ee eeeeeeeeeeseeee 


TOTAL LIABILITIES (per Certificate of New York Insur- 
RUSE TRIED eb ccctdicndnnkcsdcesscckececenssnbediacnedssese $290,743,386 








EXPENDITURES, 1901. 


Paid for Death Losses ($14,817,287), Endowments ($3,963,447) and 
DETTE GD cc ccccsccecccccsccavcetdccngnusccessessssencscecns ° 
Paid for Dividends and Surrender Values to Policy-holders...... 7,265,735 
Commissions and all other payments to agents ($5,965,455) on 
New Business of $262.443, bres Medical Examiners’ Fees and In- 























RR Gar ME PEED icclacctecnéoceseesicosendusacetsbessacet *6,712,430 
Home and Branch Office Expenses, Taxes, Advertising, Bs 
ment Account, Telegraph, Postage, Commissions on $1,1 anip- 
511 of Old Business and Miscellaneous Expenditures.........+. °6,661,004 
—— for Reserves—Excess of Income over Expenditures for 
ninnisertapabenibeniibentete | save enyaadnietindenaerenes 29,819,663 
Matto of Expense of business has decreased this year, as it 
has during each of the last nine years. 
TOTAL EXPENDITURES and Balance to Reserves........ $70,802,661 
GAIN—10 YEARS, 1891-1901. 
DURING PRESENT ADMINISTRATION OF COMPANY. 
Si RIE, icin sdatiiniabtndhddighianhadhbbesacsnahenmennd . $164,796,096 
“ Surplus over Liabilities, per State Standard 84,121,094 
* Premium Receipts of Yea 80, 156.334 
*“ Total Income of Year 88,948,347 
“ Dividend of Year to Policy-holders 2,182,723 
“* Yearly Payments to Policy-holders.. 14,937,883 
“ Total Paid-for Business. 
Increase in Number of Policy-holders...........cssesee++ 417,015 
Increase In Insurance in FOrce.........sccssecseceeses eeccsseces 789,679,550 
“ New York State Business: 
Increase in Number of Policy-holders..............sesesses 9° T7116 
Increase in Insurance in Force...........sssse00+ eoccccccece ~» $143,450,212 








Certificate of Superintendent of State of Hew Work Insurance Department. 


BANY, Janua 


1903. 
I, FRANCIS HENDRICKS, Superintendent of Insurance of the State of New York, do hereby certify that the NEW york’ Lire "INSURAN EB COM- 
n 


PANY, of the City of New York, 
business of life insurance in this State. 


the State of New York, a mutual life Insurance company having no Capital Stock, is duly authorized to transact the 


I FURTHER CERTIFY that, in accordance with the provisions “ Section Eighty-four of the Insurance Law of the State of New York, I have caused 


the Policy obligations of the sald Company, outstanding on the lst day of December, 1901 


Company's three per cent Policies, and all 


hereby on fy the value of the same to be $237.71 


URTHER CERTIFY that the admitted Assets are...... ecccosccce 


, to be valued on the following hasis: Pollcies known as the 


Policies issued since December 31, 1900, being valued as per the American Experience Table of Mortality 
with three per cent. interest, and all other Policies pens valued as per the Combined Experience Table of 


Mortality with four per cent. interest, and 
- $290,743,386 
hidith wn decitanmdiaieii $241 ,481,268 

ve 








Dt hich aGhelbldmsishh ns etnbthindeded aktsdedseehbabed nghedatesedpsrccatasntee cuctetées. sonaédaparkeawisbendabonct ° 6,163,396 
Reserve to provide dividends papeite to Policy-holders = 1902, and in een. seeete years yer Policy contracts.. 33,628,668 
Reserves to provide for all other contingencies ..............+ Sbb05NS0s soessceDeEeeaseoubeses 620 seteves CO0Ch Ppoceccedovescasees «+» 10,480,064 


BARR EERE EEE EEE EEE HEH TEE HEEEE EE SHHEEEEEEES EEE EEE EE EEEEEEEE EES 
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PORE ROO OOOH TERE HEHEHE EEE EEEE EES 


: AL . $290,743,386 
IN WITNESS. WHEREOFP, I have hereunto subscribed my name and caused my official seal to be affixed ‘at the City of Albany, the day and year first 





FRANCIS HENDRICKS, Superintendent of Insurance. 

































































































































